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doctor to perform wonders; ment clause in the MODERN ; 
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‘aie expense of his accident,—that . 
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Life Presidents’ 
Meeting Starts 


General Theme Is “Building Na- 
tional Reserves for Human 
Needs” 


LOOMIS GIVES KEYNOTE 


Connecticut Mutual Head as Chairman 
Presents Masterly Review of 
Present Problems 


annual 
In- 


NEW YORK, Dec. 11.—The 
mecting of the Association of Life 
Presidents, 
as usual brought together a 
insurance 


surance which opened here 
no- 
table assemblage of life ex- 
ecutives from all parts of the American 
The fact that the insurance 
commissioners, life and other 
nportant insurance 
vere in session here this week added to 


continent. 
counsel 
organizations also 
the attendance. 


|. L. Loomis, president Connecticut 


Mutual Life, presided as chairman. The 
general theme of the convention is 
lding National Reserves for Hu- 
man Needs.” 
Loomis’ Fine Address 
Chairman Loomis gave a masterly 


talk emphasizing the increasingly sig- 
nificant place that life insurance occu- 
pies in the United States and pointing 
out that in spite of speculative tenden- 
cies, the people are consistently turning 
to life insurance as the safest invest- 
ment they can find. He said this is 
building a reserve for the future which 
helps to level out business cycles and 
perhaps is responsible for the remark- 
able recuperative power of the American 
people. 

A fine exposition in- 


of problems 


volved in working out old age pensions 
was given by L. A. Lincoln, vice-presi- 
dent and general counsel Metropolitan. 
He said life insurance companies offer 
the logical and most effective vehicle 
for such pensions, as the computations 
involved may be derived accurately 
from mortality tables. He said it is 


a matter of systematically set- 
ting aside reserves and these properly 
Should be contributed to by employe 
as ell as employer. He advised 
ainst state funds or state managed 

n systems, but said it might be 
at large private concerns could carry 
own plans. 


mere! 


Associated Press Man Speaks 


F. B. 


ated P 


Noyes, president The Associ- 
ress, Washington, D. C., who 
ntally has been connected with 
isurance some 15 years, spoke on “An 
Informed Nation a Secured Nation.” 
He said it is obviously to the interest 
more than 67,000,000 policyhold- 
the United States and more than 
4,000,008 in Canada that they be fully 
ed that through their life insur- 
(CONTINUED ON PAGE 22 
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Life Insurance Bulwark 
of National Confidence 





The American people may chase rain- 
bows at times but they continue to put 
their faith in the solid protection of life 
insurance for the ultimate security of 
their families, J. L. Loomis, president 
Connecticut Mutual, told the Associa- 
tion of Life Insurance Presidents at 
New York in his fine address as chair- 
man of that body on “Building National 
Reserves for Human Needs.” 

In support of his statement he ad- 
duced the fact that by the close of this 
year 1,000,000 more Americans will have 
become life insurance policyholders, 
making a total in this country of 68,- 
000,000, representing 54 percent of the 
country’s population. He finds in spite 
of such foolish flurries as exemplified in 
the recent stock and other speculations 
that the American people have furnished 
a striking evidence of sound common 
sense, vision, courage and deep seated 
confidence in the future. 


Cites $18,500,000,000 New Policies 


In support of this view he cites the 
$18,500,000,000 of new life insurance 
which will have been put in force this 
year, exceeding by $1,100,000,000 the 
average yearly purchases for the preced- 
ing five record breaking years and less 
than 4 percent under the previous high 
water mark of 1929, 

This year’s purchases exceed the total 
in force as recently as 1911 when it had 
just passed the $18,000,000,000 mark. He 
contrasts this figure of only 19 years ago 
with the present total of $108,500,000,000 
which it is estimated will be in force 
in this country at the end of this year, 
a sum ten times that outstanding at the 
end of 1902, over five times that at the 
end of 1914 and more than double the 
insurance in force at the end of 1922. 
Mr. Loomis said in part: 


Vital Factor in America 


“Never before has life insurance been 
as large a factor in American life as it 
is today. In no previous period, not ex- 
cepting the influenza epidemic of 1918 
and 1919, has it rendered a service 
large, so immediate and so necessary 
it has rendered in this year of 1930. 
vast reserves have lessened the force 
and effect of this depression on the 
whole nation, and upon the individual 
policyholders and beneficiaries directly 
benefited. It is at this moment radiat- 
ing confidence, dispelling fear, aind 
stimulating prosperity. It is building 
for peace, but is prepared, as it has al- 
ways been prepared, as a strong ally of 
the nation in the dire event of war. 

“Even more impressive, because it 
deals with actual satisfaction of human 
needs, is the story of the fruitage of this 
great growth as told by the payments 
made during the year to policyholders 
and their beneficiaries. Approximately 
$2,200,000,000 is being paid during 1930 
to policyholders and beneficiaries, $238,- 
000,000 more than during 1929, the pre- 
vious record year. 


so 
as 


Its 


Payments Made Readily 


“This year’s payments, exceeding by 
hundreds of millions of dollars the 
amount of life insurance policy payments 
in any previous year in this or any other 
country, have been made from funds 





| by 


readily available without weakening the 
financial structure, and despite business 
depression or difficulties in the financial 
world. This money was available, not 
because of any financial magic of life in- 
surance executives, but because of the 
sound practices covering the adminis- 
tration of the business. 

“Of the total of $2,200,000,00, the sum 
of $1,325,000,000 will hhave been paid to 
living policyholders as dividends, ma- 
tured endowments, annuities, disability 
benefits and cash surrender values. The 
amount paid in cash surrender values 
will be larger than usual this year. Occa- 
sions will arise, particularly as in the 
current year, when, all other resources 
having failed, the policyholder turns to 
the surrender value of his insurance. But 
even here we must recognize—conscious 
we are of the the protection 
involved—that life insurance is serving 
pressing human needs. 


as loss ot 


Payments Prove Godsend 


of $875,000,000 will be 
paid to the beneficiaries of deceased 
policyholders. It is not difficult to meas 
ure the importance of these payments to 
beneficiaries at a time like the present 
when to secure employment is difficult. 
Such money is indeed a godsend in those 


“The balance 


cases, and they represent the majority, 
where life insurance is the sole depend- 
ence of the family. 


“The rapid growth in the total amount 
of these policy disbursments is indicated 
noting the fact that the $2,200,000,- 
000 paid out in 1930 is double the 
amount that was paid out during 1923. 

Great Latitude 


“While the 
protection is steadily, surely and more 
completely enveloping the American 

(CONTINUED ON LAST PAGE) 


Remain 


mantle of life insurance 








Here Is a Solution for 
the Xmas Gift Problem 


Now is the time that general 
agents and managers are casting 
their eyes around for suitable 
Christmas gifts for their indus- 
trious agents in appreciation of 
their work during the past year. 
Many general agents and mana- 
gers find giving their producers 
subscriptions to The National Un. 
derwriter the best way to observe 
Christmas. The recipient appre- 
ciates getting 52 weekly copies of 
the newsy and interesting Na- 
tional Underwriter and the donor 
gets his returns in increased pro- 
duction due to the use of the ad- 
vanced and effective sales methods 
outlined in The National Under- 
writer. There is a special Christ- 
mas gift blank in this issue of The 
National Underwriter for use of 
general agents who want to re- 
ward their agents. An appropri- 
ate Christmas card will be sent out 
informing the agent who sent the 


gift. 














Inter-Southern 
Seen Benefited 


Sale to Powerful Group Promises 
End to Its Being Invest- 
ment “Football” 


KENTUCKY STARTS AUDIT 


Financial Rejuvenation Expected Under 
Dorsey Group Control—Other 
Interesting Angles Develop 


of 
turn 


Inter-Southern Life 
taken a 


with 


\ffairs the 
Louisville 
the 


interest 


ol 
have dec ided 


better sale of a controlling 


to the 


for 
Keystone Holding Com- 
it was learned on good authority 

Although the 
Machir J. Dorsey, 


holding 


pany, 
this 
headed 


week interests 


by president 
the 
and chairman of the 
Life, Hammond, Ind., 
there was evidence 


of the company and Secur- 


of Chicago 
States 


ity Life 
Northern 
silent this week, 
had 


were 
that 
to effect a complete rejuvenation of the 
former Caldwell company. 

\ close observer expressed the opin- 
ion that the Dorsey group without loss 
of time would set about putting the 
Inter-Southern in exceptionally fine con- 
dition, particularly in reducing its stock 
holdings in other life companies for- 
merly controlled by Caldwell 

This group in a short time 
as one of the dominating fleets of the 
central west. It is headed by men of 
exceptional executive ability, who, start- 
ing modestly with two small companies 


machinery been set in motion 


has risen 


and then buying the Northern States 
Life of Hammond, Ind., created a sen- 
sation and aroused great curiosity by 


buying in rapid succession the Security 
Life and Reinsurance Life, both of Chi- 
cago, 

Resources 


Command Great 


and his associates are well 
They are men of substantial 
interests, but throughout life insurance 
wonder has been expressed, since an- 
nouncement of the Inter-Southern’s pur- 
chase last week, that their financial 
backing was sufficient to permit of the 

pid progress they have made in build- 
ing a fleet. It is understood that any 
doubts in this respect will be definitely 


Mr 


known 


Dorse\ 


set at rest soon by an announcement of 
the names of the backers: At this time, 
however, it can be said that they com- 


prise a group with large resources which 
would permit of even further e xtensions. 
Mr. Dorsey was in New York this week, 
presumably in conference with them. 
Johnson Makes Statement 


C. Edwin Johnson of the Security 
Life declared that the purchasers of the 


Inter-Southern have not formulated defi- 
nite plans as to what changes, if any, 
should be made in the operations of any 


involved in the deal. 

Although the title to the Inter-Southern 

is unassailable because the sale was ap- 
(CONTINUED ON PAGE 12) 


of the companies 














THE NATIONAL 





UNDERWRITER 


December 12, 1930 











F. B. Mead Defends Stocks 
ln Insurance Portfolios 





of the case for 
insurance com- 
contained in a 


A careful statement 
common stocks life 
pany investments is 
brochure prepared by Executive Vice- 
President F. B. Mead of the Lincoln 
National Life which has been put in the 
hands of all the insurance commission- 
ers. Mr. Mead exyflains that his pam- 
phlet is not a brief for any particular 
type of investment. “It is a plea,” he 
states, “for wide diversification, the need 
for which has been evidenced by the re- 
cent experience of many life insurance 
companies.” 

Opposition to investments in com- 
mon stocks by life insurance companies 
has developed, according to Mr. Mead, 
because of the stock market crash and 
because of the “success” of the Sun 
Life—Mr. Mead mentions the Sun Life 
only by inference. “Competition,” he 
said, “was allowed to still further cloud 
the merits and desirability of a con- 
servative and limited investment in com- 
mon stocks on the part of life insur- 
ance companies. 


as 





Vociferous Objectors 


“or 


There have been vociferous  ob- 
jectors,” Mr. Mead continued, “among 
life insurance executives who have had 
little experience in the investment field 
and usually they have made the eagle 
scream in their denunciations, which 
were based on the fundamental premise 
that those who advocated the invest- 
ment in stocks were doing so regard- 
less of quality and of a care for a proper 
limiting ratio of investment stock to 
total investments. The sound advocates 
for a carefully limited investment in 
common stock recognize the sacred 
obligation of life insurance companies 
as trustees for their policyholders and 
their policyholders’ beneficiaries. These 
latter advocates are recommending only 
the most conservative selection and are 
also recommending that the amount of 
investment in such desirable stock be 
kept within desirable limit.” 

Mr. Mead points out an inconsistency 
between the claim of some that the high 
liquidity of common stock is not re- 
quired for life insurance investments 
and the claim of others that since life 
insurance policies are a definite com- 
mitment to pay a certain sum when the 
policies become due, the fund should 
he invested in securities having definite 
dates of maturity. 


Speculation Inconsistent 


Mr. Mead agrees with the statement 
that any element of speculation is in- 
consistent with the theory of reserves 
and that the characteristics of prime in- 
vestments are assurance of principal and 
income. “Such a statement,” he said, 
“is entirely correct but the conclusion 
is reached that none but capital and 
surplus funds should be invested in com- 
mon stock. Such a statement itself is 





American Life Convention 
Sets Oct. 5-9 for Meeting 


The 1931 annual meeting of the 
American Life Convention will be 
held at the William Penn Hotel, 
Pittsburgh, Oct. 5-9. 

As is customary the Legal Sec- 
tion will hold its annual meeting 
Oct. 5-6 while the main body of 
the convention will be in session 
Oct. 7.9. The Financial, Home 
Office Management and Agency 
Sections will meet in conjunction 
with the main convention and spe- 
cial sessions at which the section 
officers will be elected will also 
meet at that time. 

















inconsistent for it surely is inconsistent 
to speculate with a capital and surplus 
of a life insurance company or for any 
individual to speculate with his own 
funds unless he should have a surplus- 
age of them and then that would be 
unwise or foolish unless he was fully 
compensated by the enjoyment attained 
through such speculation. All the funds 
entrusted to the care of a life insur- 
ance executive are sacred and should be 
exempt from speculation whether they 
be reserve, capital or sulplus.” 


Stock Debacle Not Unusual 


Mr. Mead pointed out that the stock 
market recession of 1929 and 1930 is 
not unusual. There have been other 
recessions since 1900. Careful analysis, 
he said, will reveal that when prices are 
at their peak, stocks are high in propor- 
tion to earning power and are not de- 
sirable for life insurance institutions. 
If purchases are based upon earning 
power and other careful consideration, 
life insurance companies would not be 


embarrassed by recessions, Mr. Mead 
believes. 
The common stock situation differs 


today from that of 10 years ago, he said. 
The principles of investment and of 
scientific investment analysis are much 
more highly developed and there is 
greater publicity as to the financial con- 
dition and the trend of operations of 
the strong corporations. 

“The limited proportion of investment 
in stocks which is to be recommended 
should be made in a diversified field of 
a great many various kinds of stock. 
Justice should be done in the case of 
investments in bonds of all kinds and in 
mortgage loans. There should be a 
wide distribution so that, as a result, a 
loss in any instance will be covered up 
by the profits on the others. As one 
investment expert has well put it. if one 
bond in 10—or we may well add, one 
mortgage loan in 10—goes bad, the 
other nine will not make up the loss 
whereas, if two of 10 stocks turn out 
bad, under normal conditions the other 
eight will make up the loss.” “Further- 
more,” Mr. Mead adds, “stocks of 
domestic corporations, both preferred 
and common, present another favorable 
aspect as compared with bonds or mort- 
gage loans and that is they are exempt 
from federal income tax. Take an ex- 
ample, a preferred or common stock pay- 
ing 5% percent is equivalent to a bond 
yielding 6.2 percent which is taxable as 
to federal income tax.” 


Advantages in Monthly Report 


There is an advantage, according to 
Mr. Mead. in investments in industries 
which make quarterly and annual re- 
ports to the public as contrasted with 
investments in mortgage loans when it 
is difficult to obtain knowledge of the 
financial condition or progress of the 
business or person who is concerned in 
giving the mortgage. 

Mr. Mead prefaced his remarks with 
an analysis of mortgage loans on farms 
and city mortgage loans. 

He predicts that a period is now ap- 
proaching in regard to citv property 
similar to that of the period just before 
1900 when insurance companies and 
other financial institutions were troubled 
with a large amount of foreclosures on 
city properties. He quotes figures show- 
ing how largely many cities are over 


built as to residence, apartments and 
business buildings. “Conditions,” he 
said, “with respect to all types of in- 


vestments are constantly changing and 
consequently an insurance company 


should insure itself against the hazards 
of such changing conditions by a wide 
diversification in its investments.” 

Mr. Mead declares that the insurance 
investment 


law of Nebraska is con- 














Fine Analysis 











J. L. LOOMIS 


J. L. Loomis, president Connecticut 
Mutual Life, acted as chairman at the 
annual meeting in New York this week 
of the Association of Life Insurance 
Presidents, sounding the keynote “Build- 
ing National Reserves for Human 
Needs” in a masterly address. 

Mr. Loomis’ connection with his com- 
pany dates since 1907, when as a young 
attorney he became assistant secretary. 
He has come to be recognized as one of 
the most advanced thinkers among the 
executives, and has an unusually broad 
conception of the responsibilities of and 
the possibilities in this great business, as 
may be observed in his talk, presented 
in part elsewhere in this issue. He has 
an intense interest in field problems and 
in the welfare of agents, and from this 
comes his conception that life insurance 
companies have a definite responsibility 
to aid the field force in every way 
through every department. 

Mr. Loomis became vice-president in 
1919 after serving in almost every ca- 
pacity and in every department. For a 
time he was in charge of the agency 
department. Thus he brings to every 
discussion an unusually comprehensive 
experience of monte a quarter century. 


F vind ry in Portland 
Throws Out German Cases 


PORTLAND, ORE., Dec. 11.—A 
decision believed to have an important 
bearing on suits brought by holders and 
beneficiaries of 240 policies issued in 
Germany by American life companies 
was handed down in federal court here. 

Judge Bean upheld a demurrer in the 
test case of Henry Heine vs. New York 
Life, holding that the suit was not 
within the jurisdiction of his court. 
The Heine suit is one of many pending 
against the New York Life and Guar- 


dian Life in the federal and_ state 
courts here. 

The court held that none of the 
parties involved reside in this district, 


no causes of action are located in Ore- 


gon, no material witnesses reside in this 
district, no records of the defendant 
companies are in this district. The 


courts of Germany and New York are 
open and functioning and are competent 
to take jurisdiction in these con- 
troversies. Service can be made on the 
defendants in either case. Approxi- 
mately $1,500,000 is involved in the 
suits. 


sidered by many experienced life insur- 
ance men to be a model of its kind. 

He also commended the new life in- 
surance investment laws of Indiana of 
1929. 








Federation Has 
Annual Meeting 


Speakers Warn Against “Hare. 
Brained” Laws, Govern- 
ment in Business 


WADSWORTH NEW HEAD 


New Financing Arrangement Brings 
Decision to Move Headquarters 
From Detroit to New York 


NEW OFFICERS 

President—H. H. Wadsworth, Syracuse, 
N. Y. 

Vice-presidents—J, HH, Carney, Boston; 
A. E. Childs, Boston, president Colum- 
bian National Life; T. B. Donaldson, 
Newark, former Pennsylvania commis- 
sioner; E. S. Lott, New York, president 
United States Casualty; J. B. Levison, 
San Francisco, president Fireman's 
Fund; W. M. Reid, Pittsburgh; 0. 4G. 
Strong, Cleveland; G. D. Webb, Chicago. 

Treasurer—J, T. Morrison, New York. 

Secretary—J. T. Hutchinson, Detroit, 

Trustees — Charles Bellinger, New 
York; T. E. Braniff, Oklahoma City; 
WwW. M. Byrne, St. Louis; J. W. Henry, 
Pittsburgh; C. H. Holland, Philadelphia, 
president Independence Indemnity; G. A, 
Howell, Atlanta; P. H. Goodwin, San 
Diego, Cal., president National Axssocia- 
tion of Insurance Agents; K. V. Lively, 
Portland, Ore.; H. A. Behrens, Chicago, 
president Continental Casualty; W. B. 
Merrimon, Greensboro, 8S. C.; Montague 
Hill, Richmond, Va.; F. J. O'Neill, New 
York, president Royal Indemnity; J. %. 
Phillips, New York, president = Great 
American Indemnity; E. A. Piepenbrink, 
Milwaukee: C. F. Shalleross, New York, 
manager North British & Mercantile; C. L. 
Smith, Salt Lake City; BE. C. Stone, Bos- 
ten, manager Employers Liability: ©. H. 
Van Campen, Minneapolis; W. G. Wilson, 
Cleveland, 

Advisory committee — William Ero- 
Smith, Travelers, chairman; Sheldon 
Catlin, North America; C. B. Morecom, 
Aetna Casualty; W. G. Curtis, Detroit, 
National Casualty; F. R. Jones, 
York, Association of Casualty & Surety 
Executives. 








Warnings against unsound legislation 
designed to relieve the unemployment 
against the growing en- 
government in private in- 
dustry were the annua 
meeting of the Insurance Federation of 
America held Monday in the Hotel 
Astor, New York. 

W. B. Bailey, 
urged that 
pinely by and permit passage of hare- 
brained legislation which might destro! 
those qualities which have made the 
United States great. His reference par- 
ticularly was to unemployment insur- 
ance. He said in spite of the supposed 
more fortunate position which citizens 
of some European countries enjoy be- 
cause of state unemployment insurance 
if the bars in this country were let dow! 
and all restrictions removed there wou 
be a flood of immigration here. 

Ticklish Cover to Write 


situation and 
croachment of 


sounded at 


economist, Travelers 


insurance men not sit st 


“Unemployment insurance is a tick: 
lish proposition for insurance companies 
to enter,” he said. “It would put int 
the assured’s hands the question « 
when payments would begin. Ther 
would be the difficulty of fixing rates 
If these cyclical depressions come ever 
ten years those who come in later in the 
intervals should pay more than t! 
who come in earlier, and who can at 
-urately predict when the next depret 
sion is due? How would the problem 
of decadent industry be dealt with 
Some industries will inevitably” % cur- 
tailed or greatly reduced.” He said the 

(CONTINUED ON PAGE 22) 
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|| Jones Reports on Survey 
of World Life Insurance 

























































































































tare. , : 
~ Jones Points to Accumulations 


Approximately 70 percent of all the | the United States at $350,000,000,000, o 
life insurance in force throughout the | 35 percent of the world’s total The 
world at the end of 1928 was in legal | percentage of life insurance in the 
reserve companies of the United States, | United States to the world’s total 
a total of $95,306,000,000 out of the! therefore double our percentage of the 
$136,000,000,000 total on the earth, it is | world’s wealth.” 
shown in the survey of the world’s in-| He said the United States has in 
surance conducted by the Association | creased its total with slight variation in 


as Giving Indication of 
Sound Traits 


EAD DELIVERS FINE ADDRESS 





i , , of Life Insurance Presidents in cooper- | conformity with increases of the rest of 
rings Equitable Life of New York Vice-Presi- ation with the Bureau of Sacchen & | the world. Other countries, though 
” dent in Stirring Analysis at Life Domestic Commerce at Washington, they might possess only a small propor 

, R F. L. Jones, vice-president Equitable | tion of the world’s aggregate have en 

Presidents Meeting Life of New York, declared in his | joyed phenomenal percentage increases 

address at the Life Presidents’ New| Poland leading with 69 percent increas 

7 York meeting Thursday. A large part | for 1928. In Europe, Hungary is sex 

Life imsurance reserves are an ac- of his talk was devoted to summing up | ond with 31 percent gain, Austria third 

ane curate index and indisputable proof of results of the survey. with 29 percent and Germany fourth 
ten: the soundness of character of the Ameri- He said that the total shown by the} with 26 percent. 


first world survey conducted by the 
Life Presidents in 1924 was approxi- 


can people, F. L. Jones, vice-president South Americans Active 


Equitable Life of New York, declared 





South American countries are active 











ne insin- ; shales mately $90,000,000,000 of which the}, ’ ‘ 
ident in his talk on “Building an American United States carried $63,780,000,000 or | in the development of life insurance 
ree Character Reserve” at the annual meet- 70.9 percent. | protection. — Brazil increased its total 
» G. ing of the Association of Life Insurance JAMES M. COWAN Gives Increase Figures - Bary we Fag grado Argentina was 
lenge. residents j le 4 » — sec ; 37 ‘rcent. 
York. va gradegheoe tied spoon J. M. Cowan, veteran general agent] | Since 1924 the world’s insurance in | Jumping half way around the world 
roit. was ght transactions | of the Northwestern Mutual Life at| force shows an average increase of 12.03 | he, finds a vigorous expansion of the 
New which occur every day in a life insur- | Aurora, LIL, died suddenly at his home | percent a year, whereas for the United business in Japan. In that country life 
Nove ance company which give, he says, defi- in that city on Tuesday. Mr. Cowan States the increased figure is 10.57 per- | insurance a known as ar back as 
ae nite assurance of character and are in- | Was not only notable for the splendid cent. He notes that the rate of increase | 1880, but Mr. Jones says its real growth 
GA volved in the largest considerations of a | development of his territory, covering | abroad is based on a much smaller has been made since 1900, and particu 
San civilized people. These are: 22 farming counties in northern Illinois, volume. The 1928 figure indicates a net | larly since 1916. Its increase in 1927 
socia- 1. The creation of funds for public but he held a peculiar civic position as increase or $12,000,000,000 over 1927. | was 6 percent and in 1928 it was 12 
ively, hiieeiieeiiliad: a leading patron of arts. His collection The United Kingdom was shown in| percent. : 
2. The financing of a home. of paintings was notable. second place, Canada third, Japan ’ Phe eyes of the world are upon life 
iagrue 3. The prevention of old age depend- Mr. Cowan had been general agent at fourth, Germany fifth, Australia sixth | a « America. : phe annual su 
Vew omen Aurora for 40 years, having previously | and Sweden seventh, Mr. Jones said | veys by this association have opened 
J. % 1. The supplying of funds for trans- been an agent of the Northwestern Mu- | it is significant that 85 percent of the | = of eo to other —_ 
isreat portation. canitation and educeticn tual at Chicago. Notwithstanding the world’s life insurance is represented by and have brought inquiries from the far 
»rink, i. Amieties tn tenis een a territory covered his office ranked high English speaking countries, the United | corners of the earth. Ame rica \ welcomes 
aM 6. Supporting the dicabled _ in production among all the general Kingdom, Canada, Australia, Union of the opportunity to make life insurance 
Hon- 7. Maintaining the solidarity of the | 28°" of the company. He was 72| South Africa and New Zealand, ranking | contributions to the other nations of the 
CH. family ; years old. in this order, together with the United | world, conscious ol what we owe for 
am 8. Improving employment relations. ———————————— ee ES an ar — a of insurance in the old 
; y in torce a 1e end of 1928. y- 
bon Constitute Impressive Work survey of world life insurance figures | Makes Striking Comparison “Let Bd of tl wee ° 2 
Taken seperately each one of these conducted by the association in conjunc- " ti Serewst a | percentage of the world’s total insur 
’ + : : ao : £s€ | tion with the Bureau of Foreign & Do- |} That the United States with 6.2 per- | ance in America, so long as it is not 


life Poenirscrny tak a a mestic A ommerce, W ashington. These cent of the world’s population should an indication of a waning in efficiency 
social and economic institutions, Mr. highly illuminating figures on the spread have 70 percent ot the world’s total of | The expansion of insurance in all the 
5 supe. "Callestingie they oanetl- of the life insurance idea throughout the life insurance is indeed striking, Mr. | countries of the world will advance 
ce . world are presented in the table given | Jones reports. The world’s wealth is | social progress, raise living standards 


tute a daily program of constructive so- be =+3 . . 7 ; ed 
| work which probably outranks thet yelow. estimated at $1,000,000,000,000; that of | and contribute to peace 


of any other ot America’s institutions.” . . ° 
He goes on, “The creation of funds for Argentine Official Studies 


= beneficiaries is the projection into the Survey Discloses 70 Percent of | Sales Methods Used in U. S. 


te m- future of the accumulated values of to- 
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hiita day; the financing of a home is a founda- W oO ld f ] a ) S —— 
sl tional a of building character—an in- r S 1 e nsur nce im ° ° ; : ; 
Jotel dication of the extent of this service is Argentine social and business condi- 
_ seen in the annual statements of life in- (Monetary units of foreign countries converted to equivalents of United States | tions are, with _certain differences, 
surance companies. é currency) fundamentally similar to those of the 
, “Taking in. as . fi hree c Companies of: Dec. 1926 Dec. 31, 1927 Dec. 31, 1928 Dec. 31, 1929 United States, says Norberto Cuneo of 
elers aking the figures of just three com-]| ivnitea States....$ 13. 444-187 000 $ 87,022,103,000 $ 95,306,315,000 $103,146,440,000 CG wtates, Say’ “ . sal 
= panres, we find that 274,437 homes are] Canada .......... 4,299,068,000 4.892.174.0000 5.720.413,000 6,608,526,000 ‘La Continental of Buenos Aires, who 
| being financed currently in an aggre- — sar mata pp bhpee oe erw ens 37,403,000 42,809,000 | has been studying the sales program of 
lare- = ¢ . .o wee ain. . 7a 5,000 307,840,000 435,110,000 ae 3 a . a P = = 
gate amount of $1,166,776. American ‘Argentina ....._. "000 69'206.000 94.699.000 105.591.000 | the Connecticut — Mutual and other 
stro\ society rests upon the social unit of the | Chile ............ 000 30,980,000 : $5,270,000 | American companies. 
the family. The operation of a plan to con- | ‘Uruguay ........ ,000 12,643,000 17,714,000 “We have for some time been study- 
var tinue the solidarity of a famalty is one | ert esse cee sees ptt 8,739,000 10,998,000 12,885,000 | ing American 1 etl rd f selling life 
Ps f is : > British Guiana... 000 7,460,000 9,010,000 Hes ; ing “America nethods o elling lite 
nsur- 0 measurable importance to all other | United Kingdom.. 7/000 11,186.356,000 11,481,582.000 11,705 600 | insurance with a view to adopting o1 
sedhi SOK institutions. Improved employ- Germany Sete mets 0,000 2,606 492,000 $,283,625,000 3,722,694,000 | adapting such as may prove feasible 
+vens ment relations securec b mean f " z Swe Si Te ,000 ,1236,658,000 1,158,820,000 1,259, 000 | 2 ‘ P r? ow " . 7 
; he crete apnniiee 48 he droog aad nn a ates 000 310'096 000 ost 274:000 1,055,823,000 | ™ “We a i> town of “y —_ ace a at 
: ‘ a ° ‘ 4 F Oe sscccuscenee ,000 810,096,000 951,274,000 1,039 5.000 > note Oo ose observatio hi 
ance sions have been one of the glories of | ‘France .......... 000 708,817,000 884,586,000 American methods indicate a stressing 
nent lite surance in the last decade.” "Switzerland ..... 3,000 528,273,000 571,284,000 614,457,000 | pest Ste nf fife inesnrs 
low st decad Denmark ........ "000 419,384,000 132,386,000 hen t™ | of the professional side of life insurance 
youd | Six Great Functions Now Norway .......... 000 "000 375.395.000 epson sans service, and training of the agents points 
PE ‘dn nkds-onee 000 000 370,011,000 506,160,000 | to this same end. Argentina agents are 
\J lone en. ws : : — , Czechoslovakia 2,000 000 187,600,000 226,638,000 | . . in . ® 
Pee P es says in its historical and] pitiana st? 000 000 185623 000 211,682,000 | Coming more and more to selling life 
3 : onary aspects life insurance has] ¢poland ........:: 2,000 000 89,987,000 oe aa insurance aggressively in a manner sim- 
tick- gr from the simple idea of protec- | Hungary : 000 000 79,943,000 ei “ ilar to that used in the United States.’ 
anies tion to at least five other great consid “Belgium ........ 000 000 69,053,000 87,633,000 
more we . Rumania . 000 2 000 365.000 
erat ne » RM seeesees ® ° odo, es eee . 
int ttions: 1, Investment in sound | 2puigaria 2!2222! 000 000 7'444.000 fi Super-Selling by Rogge 
n Values; 2, development of the principle GPOSED cecccceccsss 5,000 3,000 ,413,000 9,330,000 
ew of human economic values; 3, applica- an shindapricles prey ,000 ,000 657,000 3,972,874,000 “Super-Selling by Rogge” is the title 
tion af § : : . . EY \aciigiainte anlacae 000 7,000 £3,000 : ee . om abtenctinngin nen . eee 
ates a its service to collections of in gt aii 3'000 ="ane 60330 000 é3'o48.000 | OF, an attractively prepared volume con 
veri aN ils, other than families; 4, thrift, | Un. of So. Africa 000 000 3669,295,000 ......, _ | taining a number of articles by C. P. 
1 the the it of periodic deposits; 5, the in- ree. saeaens 000 000 2,310,579,000 : ? Rogge of New York, which have ap- 
, tensific Roe ie ¢ ial ‘Gi New Zealand..... ,000 ,000 117,170,000 122,942,000 tens : onal , 3 nae § ‘ 
ost tribut: . a ae ane ge ot nee ‘Other countries. . 3,000 5,566,759,000 5,990,302,000 cb vKeee whe | ag = yassous hace . ee 
, tribution, e says the three phases o — : Mr. Rogge is an outstanding producer 
ores ae lent, thrift and ——— have Beta. « vvcccicse. $113,000,000,000 $124,000,000,000 $136,000,000,000 ~~... .. .... | having paid for $16,000,000 in 1929. He 
a ~ in importance anc > eee ae ; | has a ig , tle i rriting ¢ rets 
ble cat; he a at rod id t — ram - iNet including government war risk insurance has a sprightly style in writing and get 
ith re lave absorbed quite as much “Amounts cover insurance in force on lives of residents of country in both his message across in_ entertaining 
ur- . = ition within the institution as pro- Gomneee., and in dom ame y For all other countries, amounts cover insur- | fashion. The volume also contains 
ect 1 se a ‘e 1 wel ‘e 28 ) i . y ‘ oreig s 8 . : _ 
‘dem sfion itselt , on, bn, sores im Semmeptic companies including thelr foreign busin | articles by admirers of Mr. Rogge. Tt 
important part of Mr. Jones’ ad- ‘Inc — government insurance . is published by the Spectator Company 
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‘ress was the report on the annual ‘Estimated at from 4 percent to 5 percent of the world’s total | and the price is $3. 
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$400,000 Club—202 agents paid for se ee e+ 6$112,952,278 


$200,000 Club—936 ..+ 220,332,870 


Both Clubs — 1138 agents, total paid for. . .$333,285,148 


0 


a J. J Je J, 


, 


WY PN NOOO, 





NEW YORK LIFE INSURANCE COMPANY 
MADISON SQUARE, NEW YORK, N. Y. 
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Life Insurance 
Logical Medium 
Lincoln Says It Offers Perfect 


Mechanism for Old Age 
Pensions 





RAISES THREE QUESTIONS 


Presents Able Paper on Engrossing 
Subject at Life Presidents Meet- 
ing in New York 


Three preliminary and fundamental 
questions affecting consideration of the 
problem of penniless old age in this 
country were discussed by L. A. Lin- 
coln, vice-president and general counsel 
Metropolitan, in his address on “Building 
a Reserve for Old Age,” at the conven- 
tion of the Association of Life Insur- 
ance Presidents in New York. These 
questions, he said, are: 

1. What citizens should participate in 
organized or regulated effort toward the 
sy stematic establishment of reserve pro- 
vision for their own old age 

2. Who shall furnish the cost of such 
provision—the community, each individ- 
ual for himself, employes in industry or 
employes and employers jointly? 

3. Through what central organization 
shall these provisions be administered? 


Gives General Classification 


Mr. Lincoln admitted that no formula 
on this subject can be called correct, 
but he proposed the following general- 
ized classification: 

“1, We should advocate organized 
projects for the systematic establishment 
of retirement benefits by and for all 
workers in the community, excepting 
from that term individuals whose situa- 
tion frees them from the necessity of 
such provision, and those whose health, 
whose mental condition or whose incom- 
petence render them the necessary wards 
of the public. 

The fund from which benefits are 
to 3 paid should be built up by con- 
tributions from the employes, supple- 
mented by contributions from employers, 
the latter contributions to be charged 
to the cost of the product of the industry 
or enterprise with which the worker is 
identified. 

“3. The project should be administered 
by life insurance companies supervised 
by the state and under regulations fairly 
prescribed by the state for its most suc- 
cessful development. 


Life Insurance Logical 


“The institution of life insurance, as 
organized and developed since the 
middle of the last century, offers the 
most perfect mechanism for the accumu- 
lation and distribution of the reserves of 
forethought ever devised by man. So 
far, this mechanism has been most 
largely devoted to reserves available to 
those who shall be left behind on the 
death of the individual, but the same 
processes are available, and have to 
some extent been availed of, to provide 
reserves for one’s self, as well as for 


one’s dependents. Life insurance and 
annuities go hand in hand, in theory 
and in practice. Laws contemplating 


life insurance must needs contemplate 
the annuity as its complement —and 
they always have. 

“Between the two relatively small 
classes, those having large means on the 
one hand and the utterly indigent on the 
other, there lies the vast majority of 
our population, the great self-respecting 
independent class of our citizenry which 
earns its daily bread, clothes and edu- 
cates its family, provides not only neces- 
saries but luxuries, and, to the extent of 








to an enthusiastic welcome. 





a majority of our wage-earning pop 


tion, life insurance benefits for its 
pendents. 


Would Exclude Two Classes 


exclude those individ 
who are already so sufficiently wel 
do as, presumably, to be able, at 
age as should be fixed to care for tl 
selves and their dependents. On 
other hand, I would exclude those y 
through infirmity or demonstrable 
efficiency, are currently unable to 
port themselves, regardless of age. 
situation must necessarily be the con: 
of the community. 


“I would 


“There remain, then the workers 
whether at the bench, desk, or counter 
and those I would have take their 


spective parts in an organized move! 
for the systematic establishment of 
sured retirement funds. 

“Next comes the question, who shial 
furnish the cost? If the independ- 
ence of the American people is to be de- 
veloped through an organized, regulated 
and systematic channel, retirement bene- 
fits to be paid out at some future dat 
should be met with reserves in | 
which have been previously paid i 
set aside for the purpose. 


Cooperation Is Essential 


“Some vaguely assert that the 
munity should provide these fu 
Taxes, in the last analysis, are born 
all members of the community. And 
if the funds wherewith to pay retiren 
benefits are to come from taxation, 
will needs be borne by all. 

“If the conclusion is correct that 
dustry and employment should shar: 


/ 


4! 


the cost of retirement benefits, it never- 
theless remains possible, and entire] 
proper, that the individual employe 


should also join in the cost of the pro- 
vision being made for his benefit. It | 
not equitable nor to the best interests 
either the employe or the employer 
adopt any plan which does not rellect 
this cooperative principle and joint 
terest.” 


Knowledge, Skill Essentials 





J. E. Bragg Gives New York Association 
Pointers in Regard to Meeting 
Twister 

Dec. 11.—“The 
must have first 
Bragg, director 
course of 


NEW YORK, 
cessful underwriter 
all knowledge,” J. E. 
life insurance training 
York University, told the Life Un 
writers Association of New York 7 
day night at the Hotel Astor. 
must be ready to match wits with 
twister. You can do it, because 
twister always leaves out an important 
fact when he tries to get a man 
cash in his policy and take out a 
one. You can’t beat life insurance 
less you destroy security. The 
who tries to withdraw his cash values 
and invest them himself does so at t! 
risk of security. The second requ 
is skill, which is obtained only throug 
practice. This is just another wa: 
saying work. 

Must Give Worthwhile Service 


“But a twister may have both kn 
edge and skill. The successful d 
has social ideals. He must tem) 
efficiency with human sympathy. I 
must want to earn what he gets Db 
delivering a service that is worth w 
he gets. He thinks for himself 
has discovered his own latent powe 

A. R. Allen, also of the life insur 
ance training faculty, gave several 
specific examples of use of the 
approach” in dealing with business n 
particularly members of partnerships of 
closed corporations. Many, he fi 
have made no adequate provision 
disposal or carrying on their share 
the firm. 

George E. Lackey of Oklahoma ( 
president of the National Associatio! 
of Life Underwriters, was a guest at 
the dinner and spoke briefly in respons 
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ete Commissioner Hits 
“Sight Unseen” Insurance 


THULEMEYER IN STRONG TALK 


Raps Radio and Mail Order Sales in 
Address to Life Underwriters 
Association at Cheyenne 


CHEYENNE, WYO., Dec. 11.— 
Theodore Thulemeyer, Wyoming com- 
missioner, spoke on “mail order” or 
“radio” insurance in addressing mem- 
bers of the Wyoming Association of 
Life Underwriters. Purchase of insur- 
ance should not be made “sight unseen,” 
the commissioner contended. “In other 
words,” he said, “‘mail order’ or ‘radio’ 
buying of insurance is risky business, 
and no one should buy any insurance 
without knowing exactly what it is. 
Therefore it is advisable for the pur- 
chaser of insurance to patronize only 
those companies which are authorized 
to do business in the state where the 
purchaser lives and which have the ap- 
proval of the insurance department.” 


Analyzes Policyholder’s Status 


The commissioner then gave a num- 
ber of facts relative to “mail order” or 
“radio” insurance and analyzed the 
policyholder’s status: 

1. Policyholder not protected by in- 
surance laws of the state. 

2. Company not authorized to do 
business in the state and _ therefore 
policyholder has no reliable source of 
information regarding such organization 
as to (a) assets and liabilities; (b) plan 
of doing business; (c) salary scale; (d) 
financial stability and policy value. 

3. Should a claim be brought against 
a “mail order” company, no help from 
the state could be expected. Suit would 
necessarily have to be initiated within 
the state in which the concern is 
domiciled. Any service on policies must 
be secured by mail, and blind trust must 
be placed in the company. 

4. The policyholder may expect long 
delay in adjustment of claims, because 
of lack of personal contact with an 
agent of the company. 

5. Such policy, not being approved 
by the commissioner, may contain ob- 
jectionable features unnecessarily re- 
Strictive to the rights of the assured, 
or contain clauses or riders not under- 
stood by the policyholder, trivial in 
character, but nevertheless making the 
policy of doubtful value. 

6. There is no assurance to the 
policyholder that the company is solvent 
and able to pay in case a claim is made. 


Must Pay Taxes Somewhere 


“The statement sometimes made by 
those companies which sell ‘mail order’ 
or ‘radio’ insurance, that they can do 
business more cheaply than authorized 
companies, because they pay no taxes 
or tees to the state, would seem erro- 
neous,” the commissioner declared, “be- 
cause of the fact that they must pay 
these taxes and fees, and whether they 
are paid to Wyoming or to the state 
in which the company is located makes 
no difference. The main point that a 
Prospective buyer of insurance should 
bear in mind is that he will get just 
what he pays for, and if he buys cheap 
insurance, he will get cheap insurance.” 


Burras Host to Leaders 


NEW YORK, Dec. 11—C. H. 
ras of Chicago gave a luncheon 
Wednesday to representatives of all 
national insurance organizations to in- 
terest them in the Chicago Exposition 
ot 1933. He was buttressed by G. D. 
Webb of Chicago and Superintendent 
Hanson of Illinois. Mr. Burrass urged 
the business to arrange for an exhibit 


Bur- 
here 


to show the century of insurance prog- 


ress along with other great enterprises 
whi 


ch will give similar exhibits. 





With Pyramid Life 














SEARLE 


W. A. 


W. A. Searle of Montpelier, Vt., who 
is well known to producers throughout 
the country because of his former serv- 
ice as field director of the National 
Association of Life Underwriters, has 
been elected vice-president and general 
manager of the newly organized Pyra- 
mid Life of Charlotte. More recently 
Mr. Searle has been agency supervisor 
of the National Life of Vermont. The 
Pyramid expects to begin issuing polli- 
cies about Feb. 1. 

The Pyramid Life is chartered with 
an authorized capital stock of 100,000 
shares of $10 par value. Sale of 60,000 
shares at $15 to create $600,000 paid 
capital and $300,000 surplus has been 
authorized. Half of this sum has been 
subscribed. 

Other officers are J. L. Snyder, chair- 
man: C. P. Moody, vice-chairman; E. 


E. Jones, president; I. W. Stewart, 
Ernest Ellison and H. B. Heath, vice- 
presidents; E. Y. Keesler, secretary, 
and J. R. Pender, assistant secretary. 





Seek. to Examine Company 


AUSTIN, TEX., Dec. 11—The 
Texas department will attempt to ex- 
amine the Mississippi Valley Life 


although the company is not licensed in 
Texas, and its home state departments, 
Illinois and Missouri, declined to invite 
Texas to participate in an examination. 
The Mississippi Valley Life reinsured 
the Two Republics of El Paso, Tex., in 
1927. In 1929 its Texas license was not 
renewed. The Texas department's 
action revolves around the sale of a 
large office building formerly owned by 
the Two Republics. 





New Prudential Director 


The Prudential announces 
tion of D. G. Thomson as a member 
of its board of directors. Mr. Thom- 
son is president of the Citizens National 
3ank and Trust Company of Engle- 
wood, N. J., and has always taken an 
active part in municipal affairs, having 
served as mayor and president of the 
council for several years. 


the elec- 


Opens South Bend Branch 


The Sun Life of Canada is opening 
a new branch office at South Bend, 
Ind., under the management of T. M 
Ryan and F. A. Sare, assistant. The 
new office will have charge of 22 coun- 
ties in northern Indiana. Mr. Ryan is 
promoted to this position, after a splen- 
did record for the past three years as 
assistant manager at Detroit. His life 
insurance career began with the Sun 
Life immediately after the war. He 
served with distinction in the world 
war with the Canadian army. 





Peterson Declares Laws 
Are Foundation of Nation 


ARE BACKBONE OF POLICIES 


Company Counsel Stresses Importance 
of Stable Government Before Meet- 
ing of Life Presidents 


is the ultimate national reserve, 
; Peterson, general counsel Bankers 
Life of Lincoln, Neb., stated at the an- 
nual convention of the Association of 
Life Insurance Presidents in New York 
City Thursday. No matter how strong 
a nation may be in other respects, he 
said, it fails when its government fails. 
He finds that public opinion is 
stronger than law, in fact, in the last 
analysis being the law, and that for 
this reason the molding of public 
opinion should be one of the primary 
objectives of life insurance companies 
and their representatives. 


Points Out Opportunity 


“No agency in contemporary life has 
a finer opportunity to aid in the estab- 
lishment and preservation of its sound 
public opinion than the institution of 
life insurance,” he said. “Supremacy of 
law and the preservation of all of the 
reserves, economic as well as_ social, 
rest on the same foundation.” 

“Life insurance is a system of recipro- 
cal promises. Its ledger on both the 
liability and asset side is, in the main, 
a tabulation of promises. Our promises 
to pay at future periods on future con- 
tingencies constitute our liabilities and 
the promises to us, promissory notes of 
mortgagors, bonds of governments, or 
of utilities or industries containing prom- 
ises of future payments, are our assets. 
We deal in promises. 


Prosperity No Accident 


“It is not an accident that life insur- 


ance has prospered in such an excep- 
tional manner in these nations of the 
North American continent. These two 


nations have gone forward in a magnifi- 
cent experiment involved in free institu- 
tions of government set up and con- 
trolled by peoples of widely different 
origins, racial antecedents, and group 
traditions, but dominated by an irre- 
sistible impulse to preserve individual 
rights. Whenever, if ever, the individual 
American has reason to believe and does 
believe that his institutions of govern- 
ment have assumed responsibility for his 
personal welfare and the needs of his de- 
pendents, irrespective of his own con- 
duct and without regard to how he has 
contributed to the common welfare by 
his own energy, then the star of life 
insurance will lose its luster and swing 
into the shadows. 

“Life insurance not only has a com- 
mon interest in the perpetuity and 
stability of our free institutions of gov- 
ernment, but a unique, special and very 
dominant interest therein. 


Policy Depends on Law 


“It would be quite within the facts to 
state that no property right is any more 
certain to endure than the continuity of 
the law upon which it is predicated. 
This is preeminently true of the rights 
evidenced by an executory contract such 
as a policy of insurance. The rights of 
property which we deal in are contin- 
gent in the last analysis, upon the 
preservation of.the legal concepts upon 
which those rights are founded. 

“To dream of a nation with perpetual 
existence is as pleasing as to cherish 
immortal life for the individual man, but 
governments are temporal and history 
gives no illustration of nations with 
endless duration. It might be worth 
while for our actuaries to compile a mor- 
tality table for nations if for no other 
reason than to impress upon them the 
facts that there is such a thing as death 
among nations. 

“In the field of law, two contending 
forces are constantly at work, one 
pulling in the direction of centralized 








State Seer Caen 
Many Important Matters 





DEBATE INVESTMENT SUBJECT 


Adopt Report on Commission Costs 
at New York Meeting of Com- 
missioners Convention 


The report of the commission cost 
committee submitted by Chairman Liv- 
ingston to the National Convention of 
Insurance Commissioners at its New 
York meeting was adopted and the com- 
mittee was discharged. Commissioner 
Dunham of Connecticut, chairman of 
the committee on standardization of 
agency licenses, recommended that re- 
quirements be simplified as far as pos- 
sible. A model set of requirements will 
be sent to each department for study. 

The report of the special committee 
on life insurance investments submitted 
at the annual meeting by Chairman 
Boney of North Carolina came up. 
Commissioner Taggart of Pennsylvania 
said the present situation is a critical 
one so far as insurance investments are 
concerned. Some of the standards set 
up in the report he feels will tie the 
hands of commissioners. He thinks 
each commissioner should deal with the 
situation as liberally as possible. 


Tarver Comments Pointedly 


Commissioner Tarver of Texas de- 
clared the time is too unsettled to es- 
tablish investment standards. Opinion, 
he said, is not crystalized on what in- 
surance companies should hold as assets. 
He objects also to the attempt to dic- 
tate to states limitations in a question 
of this kind. 

Commissioner Dunham moved that 
the report be referred back to the com- 
mittee and the motion prevailed. 

Commissioner Dort of Nebraska was 
called home from the commissioners’ 
meeting Tuesday night on account of 
the serious illness of his father. 


Malone Goes to Detroit 
i. 


Malone, assistant manager of 
the Sun Life of Canada at Newark, 
N. J., has been appointed assistant man- 
ager at Detroit. Mr. Malone served 
overseas during the war. He entered 
life insurance after the war, was grad- 


uated from the New York University 
school of life insurance and took an 
executive position with an eastern life 


Since his connection with the 
he has made an excellent rec- 
assistant manager at Newark. 


company. 
Sun Life, 
ord 


as 











the other pulling in the 
unrestrained action. It is 
the hope of the present that we have 
found, and shall be able to maintain an 
equilibrium between these two forces on 
a basis of the supremacy of law. Two 
factors are indispensable to the lasting 
realization of that hope—an independent 
judiciary and a sound public opinion.” 


authority, and 
direction of 





Arrange to Broadcast 
Conservation Message 











NEW YORK, Dec. 11.—The New 
York Association of Life Underwriters 
has secured the cooperation of several 
local radio stations to broadcast a brief 


conservation message every night for 
a week. The message will be from 80 
to 100 words and will be the same 


each time, to add force through repeti- 
tion. The radio stations are giving their 
time and the entire project is designed 
solely as a public service to impress 
people with the need of keeping their 
policies in force in times like the present 
when the natural tendency might be to 
minimize the value of the insurance they 
possess, 
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Eager to improve themselves as life 
underwriters and knowing that any offer 
made by the Home Office is worth their 
attention, 364 NWNL representatives — 
many of whom are prominent general 
agents or leading producers, enrolled 
for ‘The Doorway to Life Underwriting” 
during the first three weeks following its 
ennouncement. 


To Help Agents 
GET RESULTS 


O life underwriter can 
afford to be baffled by 
his prospect's questions or 
objections when closing a sale, 


nor can one become successful 





in a chosen field without fun- 
damental training — and surely, 
no one knows so much that he cannot learn more. 

It is the aim of Northwestern National to facili- 
tate the work of its representatives, old and new, 
through its new educational course, ‘The Door- 
way to Life Underwriting’. The course is com- 
posed of a series of five compact booklets dealing 
with different phases of the life insurance business. 
Its purpose is two-fold: to help the new agent get 
immediate results from his work in the field; and to 
give the experienced man a review of the fun- 
damentals of life underwriting so that he may 


benefit from them. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, Parsivent 


STRONG-> Minneapolis Minn. ~ LIBERAL 


The Doorway To Opportunity 








Life Counsel Take Up Vital 


Issues in Annual Meeting 





REPORT ON MOVE OF OFFICE 





Three Engrossing Papers Delivered in 
New York Gathering—Memorial 
to Senator Tully 


OFFICERS ELECTED 

President—G, B. Young, general coun- 
sel National Life of Vermont. 

Vice-President—F. V. Keesling, vice- 
president and general counsel West 
Coast Life. 

Secretary-Treasurer — H,. Cole Bates, 
assistant general counsel, Metropolitan. 

Assistant Secretary—Mildred E. Drinan. 

Executive Committee—Chairman, L. H 
Cooke, general counsel New York Life; 
J. S. Conwell, of counsel Penn Mutual; 
Samuel Davis, associate counsel] John 
Hancock Mutual; C, P. Johnson, second 
vice-president and general counsel 
Western & Southern, and David Kay, Jr., 
vice-president and counsel Mutual 
Benefit. 

President G. B. Young, general coun- 
sel National Life of Vermont, started 
the annual meeting of the Association 
of Life Insurance Counsel in New York 
City Tuesday afternoon. Over 100 mem- 
bers were present and a record attend- 
ance was predicted before the close of 
the meeting. 

Secretary-treasurer H. C. Bates, assis- 
tant general counsel Metropolitan, re- 
ported that while cash on hand ‘had been 
decreased, invested assets had increased 
$5,000. He also reported election of the 
following members: F. L. Martin, gen- 
eral counsel Volunteer State Life, 
Chattanooga; Shephard Bryan, assistant 
general counsel Southern States Life, 
Atlanta, and T. J. Tyne, Jr., assistant 
general counsel, National Life & Acci- 
dent, and A. W. Fulton, Globe Life. 


Executive Office Moved 


Reporting for the executive committee, 
Chairman L. H. Cooke, general counsel 
New York Life, stated that an important 
administrative change had been made in 
that a separate executive office had been 
located at 1 Madison avenue, New York, 
Aug. 1._ The office is in charge of As- 
sistant Secretary M. E. Drinan, succes- 
sor to Miss H. F. Deyoe, resigned. 

Before adjournment F. L. Allen, gen- 
eral counsel Mutual Life of New York, 
read a memorial on the death of ex- 
Senator W. J. Tully, who was one of 
the founders and perhaps the originator 
of the idea of’ the association. He served 
for many years as secretary-treasurer 
and was president for two years. 

A. H. Yost, counsel Phoenix Mutual, 
discussed the engrossing subject of 
problems relating to life insurance 
trusts. One of the most vexatious for 
home office counsel and trust officers is 
whether a life company should require 
a copy of the deed of trust when request 
is received to make the policy payable 
under a trust agreement, or when it is 
to purchase the policy or make a loan 
on its security. He said companies 
should: take an active interest in this 
phase of the business, at least by making 
sure that when policies are payable to 
trustees, the transactions will be carried 
out in proper and valid manner. 

J. S. New, second vice-president and 
general counsel Eureka-Maryland Assur- 
ance, discussed “The Law of Partner- 
ship Life Insurance.” He explained that 
this subject is not fully treated in any 
legal publication except as to the insur- 
able interest of one partner in another’s 
life. He discussed insurable interest, 
the form of policy contract, beneficiary 
and who should pay the premium, citing 
many important cases setting precedents 
in these matters. No branch of the 
subject has caused more litigation than 
the question of who is entitled to pro- 
ceeds, except possibly that of insurable 
interest. he said. 

An able review of Illinois life insur- 
ance law was read by B. P. Sears, vice- 
president and general counsel National 
Life, U. S. A. He made the point that 





the statutes contain no unusual op- 


pressive provisions, but comprise a 


paratively simple and comprehensive se 


of life insurance laws. He said, 
ever, they appear to be in need oi 
fication and revision. There ar 


statutes that stick out like “sor 


thumbs” to worry insurance cour 


There is no suicide statute to bother 


companies as in Missouri, no pre 
notice law as in Kansas, no statut 
limiting or narrowing the defen: 
fraud or misrepresentation as in Ka 
Missouri and Rhode Island, no 
munity property problem. There 


law awarding a penalty and/or attor. 
neys’ fees for vexatious delay in pay. 


ment of life insurance claims, as 
number of states. 


He said life insurance in Illinois has 


been held by the supreme court 

a public necessity and stamped with 
public interest, hence subject to al 
proper and necessary regulations by tly 
state in exercising its police power. a 
insurance statutes cannot be waiv: 
abrogated by contract. 


R. A. Adams of Cox & Adams, Ip. 


dianapolis, general counsel Anx 
Central Life of that city, gave an 


orate paper on “Presumptions Ep. 


countered in Life Inurance Litigati 
He said courts frequently have failed t 


give to presumptions the serious think. 


ing demanded by their inherent 
culties. Under both the presumpti 


death in common disaster and presump- 
tion of death growing out of uwnex- 
plained absence, he said, able courts 


have confused minority and maiorit 
rules until a lawyer becomes confuse 


No matter what the subject matter 


to which the presumption applies, 
said, the evidence by which it ma 


either supported or attacked is indis- 
pensable, for very often in such cases 
the burden of proof to meet the pre- 
sumption is placed on insurance comuipa- 
nies. He said with adequate and con- 


vincing testimony the application 


logical inferences to presumptions is not 
an insurmountable task to the trained 


lawyer. 
Bank Failure Problem Discussed 


F. G. Dunham, assistant general 
counsel Metropolitan Life, spok« 
“The Incidence of Loss by Non-Clear- 
ance of Checks Through Bank Failure.” 
This is a subject of vital interest t 


every general agent and manager a 


there have been many cases in whicl 
the field men or their companies have 
been held responsible, merely because 
they accepted checks and deposite 
them in the routine way. Mr. Dunham’ 
main point was that wherever possible 
there should be an express paren 
ing, preferably in writing, that payn 
by check or draft is at the risk of the 
remitter and he says the receipt therefor 
should supplement such notice with 2 
corresponding reservation. 

William BroSmith, vice-president 
general counsel Travelers, report: 
the committee on uniform death clair 
forms that the number of companies 
conforming is rapidly increasing. 





Work 20 Per Cent More, 
Sales Back to Normal 








That agents can produce the de 
upturn in the life insurance busines; @ 
soon as they want it is indicated b) 
results of a survey just conducted by t 
the Life Insurance Sales Research Bu 
reau. The bureau has sent the fo! 
ing telegram to THe Nationat U> 
WRITER: 

“Less than 20 percent greater e‘for 
would bring sales back to normal. | 
fidential reports from _ representativt 
agencies in all sections reveal slumps 
are due more to fewer interviews pe 
agent than to increased sales resistance 
Many agencies report business equal t 
or better than 1929, due to more inter 
views and more intelligent selling, re 
sulting in slightly fewer sales but hichet 
average policy. Pessimism pas-ing 
Many agents going back to work.” 
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NEWS OF THE COMPANIES 











will Observe Silver Jubilee 





Oregon Mutual Life Dedicates 25th 
Anniversary Year to Its 


Policyholders 





Plans are already under way for the 
celebration of Oregon Mutual Life’s 
silver jubilee year in 1931, which marks 
its 25th year. Special emphasis will be 
placed on policyholder service. 

As a part of the development of the 

rogram some changes and additions 
have been made in the home office staff. 
J. S. Williams has been appointed home 
office supervisor and will assist in field 
supervision, assist in the development 
and building of general agencies, and 
instruct and train agents in the field. 

C. W. Hollebaugh, who has been di- 


rectly in charge of sales training, be- 
comes agency. secretary, handling 
agency department sales correspond- 
ence, advertising, publicity, sales 


schools, sales courses and home office 
publications as editor. 

The first of a series of regional sales 
conferences at which the new plans will 
be outlined to the field force will be 
held in Portland Dec. 30-31, and the sec- 
ond in Salem, Oreg., Jan. 2-3. 


Dividends of Continental 
Assurance Larger in 1930 








With authorization of a dividend pay- 
ment of 5 percent for the final quarter, 
the Continental Assurance will pay in 
1930, a total of 20 percent cash dividend 
compared with 18 percent during 1929. 
The company declares that the 1930 
statement of the Continental will show 
an increase of about 10 percent in in- 
surance in force and earnings exceed- 
ing dividends by a wide margin. 


B. M. A. Has Record Month 


In face of one of the worst depres- 
sions in business, the Business Men’s 
Assurance set the highest goal it has 
ever given its sales force—and broke 
all company records in production with 
a life volume of $6,055,833 in November, 
“Grant month.” The company fell be- 
low its objective less than 1 percent. 








Middle Western Incorporated 


The Middle Western Life has been 
ncorporated in Cleveland with author- 
ized capital of $100,000 to write life, 


health and accident insurance. Incor- 
porators are W. H. Harrison, R. S. 
Rector, W. M. Todd, L. J. Gantt, A. 


M. Todd, H. Q. Rucker and J. H. 


McNeal. 


National L. & A. Sets Record 


The National Life & Accident wrote 
$9,000,000 of ordinary life insurance in 
October and November. Nov. 24 was 
the outstanding day of the period, when 
$1,000,000 of new business was brought 
in. The total was 23 percent more than 
for the corresponding period in 1929. 








Illinois Bankers Plans Increase 


The Illinois Bankers Life has called 
a meeting of stockholders for Dec. 27 
to authorize an increase in capital from 
$100,000 to $200,000, preparatory to ex- 
tending its field of operations into states 
requiring a larger capital. At present 
the company is licensed in Arizona, 
Arkansas, Illinois, Kansas, Missouri, 
Nebraska, Oklahoma, South Dakota and 
Texas. 


lowa-Nebraska Wins Cup 


tas Iowa-Nebraska department of 
e Reliance Life, with headquarters in 
maha, won the silver cup filled with 











silver dollars awarded in the annual con- 
test of the 37 departments in October 
and November. Oklahoma, which won 
in 1929, finished second after a strong 
eleventh hour finish. Georgia, which 
won the cup in 1918, was a “dark 
horse” this year and finished third after 
leading at one time and constantly 
threatening first place. 





May Get Limited License 


Attorney General Carlstrom of IIli- 
nois holds that the State National Life 
of Missouri may be licensed to transact 
only a life insurance business in IlIli- 
nois if it can comply with the statutory 
requirements for that business, even 
though it does not possess the $200,- 
000 paid up capital required of Illinois 
companies to do a life, health and acci- 
dent business. The State National Life 


is chartered for life, health and acci- 
dent. 

Mr. Carlstrom cited the recently de- 
cided case of People ex. rel. Mountain 


States Life vs. Lowe in which it was 
held by the Illinois supreme court that 
a Colorado company chartered for life, 





health and accident could be licensed for 
health and accident in Illinois since it 
had complied with the requirements for 
that class of business. The company 
was not required to seek a license to 
conduct all kinds of insurance that its 
charter authorized. 


Lamar Life’s Annual Cruise 


The Lamar Life’s annual floating con- 
vention will be held aboard the steamer 
Atenas in August, with some land 
meetings scheduled in Havana. The 
party will sail from New Orleans Aug. 
5 and will spend five days touring in 
and out of Havana. The same ship was 
used for the first agency cruise of the 
Caribbean three years ago. 


North American Offer 


In a _ bulletin to stockholders the 
North American Life of Chicago an- 
nounces that President E. S. Ashbrook 
and two other officers have purchased 
all of the stock which the stockholders 
did not subscribe for under their rights. 
This was done, according to the an- 
nouncement, to complete on schedule 
the increase of the company’s capital 
stock. Instead of ——e this to the 
general public, Mr. Ashbrook states that 
he would like to iw it permanently 
acquired by the present stockholders. 











Mr. Ashbrook predicted that the direc- 
tors at their meeting on Jan. 13 will 
declare the regular semi-annual dividend 
of 10 percent, which means a stock pur- 
chase at this time will show a yield for 
the intervening period of about 60 per- 
cent of its par value. 





Pacific States Gets Elkhorn 


The Elkhorn Life & Accident of Nor- 
folk, Nebr., with assets of $1,250,000 
and insurance in force of $5,600,000, has 
reinsured with the Pacific States Life. 
The latter assumes all policy contracts 
in full, and will attach assum pti m riders. 
The Elkhorn was organized in 1904 and 
wrote life and accident busi: ness. Its 
surplus is $62,500. While the company 
was in no way impaired, it had been 
compelled to take over considerable 
farm property under foreclosur 


Becker Joins Home Life 


The Home Life of New \ has 
appointed E. J. Becker, former general 
agent of the Columbian Nationa! Life, 
as its new general agent in Baltimore 
and vicinity. Mr. Becker has been in 
the life insurance business more than 
15 years, beginning his career in Cleve- 
land and going to Baltimore in 1917 as 


general agent of the Columbia 
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INCOME 





TOTAL 


$1200 PER YEAR, or 
5% RETURN on $24,000 PRINCIPAL, or 
12% RETURN on $10,000 


Yet you can now leave that income to your family for 


the next 20 YEARS by owning only $10,000 of the | 


MIDLAND FAMILY INCOME l 





ILLUSTRATION—$10,000 CONTRACT—AGE 35 
IF DEATH OCCURS, THE SECOND YEAR: 


CASH AT DEATH ... 


optionally provided by dividend 


$100 monthly—19 years 


| INTEREST 


extra during income period 


| a 


20 years from date of policy 


which may be increased by Disability 
and Accidental Death Benefits 


*(Based on 1930 Dividend Schedule—Subject to Increase or Decrease) 





Age 25, $221.10 


Assets $19,000,000 





PREMIUM RATES $10,000 
Age 35, $293.10 


Write for Family Income Leaflet 


ADDRESS 


THE MIDLAND MUTUAL LIFE INSURANCE COMPANY 


Founded 1905 
COLUMBUS, OHIO 


———————— a 


| 
| 
In force $111,000,000 | 





$ 3,730* 
22,800 


10,000 





| 
4,729" | 


$41,259 





Age 45, $437.80 
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Companies Now Seeking to 
Save Mortgaged Policies 


SEE THREE CYCLES OF LOANS 
Lapses are Heavier Than Usual Because 


So Many Holders Have Be- 
come Borrowers 


NEW YORK, Dec. 11—Life com- 
panies in all sections are confronted 
more and more with the lapse situation 


due largely to the present financial un- 
certainty and the abnormal conditions 
preceding the stock market crash and 
those following. There have been three 
cycles of excessive policy loans. The 
first came when the people, in many 
cases without rhyme or reason, “got 
into the market.’”’ They began to get 
rich quick and used their resources in 
manipulation of stocks. They bought 
and sold and during the heyday time 
reaped profits. They borrowed on their 
policies to help “get in the market. 
There was a regular orgy of stock market 
speculation and life insurance policies 
were mortgaged to enable their holders 
to get more money to buy stocks. 


Second Rush on Loans 


Then came the crash and there was 
another run on the life insurance poli- 
cies carefully hidden in the safety boxes. 
People found it necessary to make a 
quick turn to get money to preserve 
their purchases made on margins. This 
caused then the second grand rush on 
life insurance. 

Now, after a year’ s readjustment many 
people are out of employment or their 
income has been greatly reduced. There- 
fore they are again looking to their life 
insurance and getting loans to maintain 
themselves. 

As life 
largely 


insurance men know, loans 
mean lapses. With loans on 
policies, the temptation to cash in and 
take cheaper insurance is at hand. This 
is a time particularly opportune for the 
twister. Conservation departments are 
hard at work endeavoring to save what 
can be salvaged out of these mortgaged 
policies. This is one of the difficult 
situations confronting life insurance. 


Hulsey Agency Superintendent 


M. W. Hulsey of Dallas, Tex., has 
been appointed agency superintendent 
of the Illinois Bankers Life to succeed 
A. R. Colvin, who has resigned to be- 
come executive vice-president and gen- 
eral manager of the All-American Life 
of Amarillo, Tex. 

Mr. Hulsey has for many years been 
general agent of the company for Texas. 
He has been with the Illinois Bankers 
Life since 1911 and his agency has long 
held a foremost position in the company, 
Texas ranking second in volume of busi- 











Name American Life Convention Committees 








Col. C. B. Robbins, president Cedar 
Rapids Life, as president of the Ameri- 
can Life Convention, has just announced 
the membership of the remaining stand- 
ing and special committees of the con- 
vention. 

Recently the personnel of the agents 
and agencies, aviation, blanks, actuarial 
and credential committees were released 
by Colonel Robbins. The membership 
of the remaining committees of the con- 
vention follows: 

Department Supervision—H. L. Seay, 


Southland Life, chairman; J. B. Rey- 
nolds, Kansas City Life; J. F. Williams, 
Illinois Life; J. Daly, Capitol Life of 


Colorado, and J. Ohio State 
Life. 

Finance—J. R. Kruse, California State 
Life, chairman; E. T. Ralphs, Beneficial 
Life; C. W. Welty, Lamar Life; J. A. 


McVoy, Central States Life of Missouri; 


M. Sarver, 


W. G. Preston, Bankers Reserve Life, 
and R,. F. Fry, Old Line Life of Wis- 
consin. 


Grievances—B. M. Stackhouse, Farmers 
Life, chairman; J. J. Shambaugh, Des 
Moines Life & Annuity; D. E. Ball, 
Columbus Mutual Life; W. W. Moore, 
Inter-Southern Life; Alfred MacArthur, 
Central Life of Illinois, and J. D. Hill, 
Atlas Life. 

Medical .Examinations — Dr. D. M. 
Shewbrooks, Acacia Mutual Life, chair- 
man; Dr. W. H. Carpenter, Girard Life; 
Dr. Ross Huston, Bankers Life of Iowa; 
Dr. J. T. Montgomery, Southland Life; 


Dr. C. B. Irwin, North American Life, 
and Dr. W. F. Blackford, Commonwealth 
Life. 


* * * 


Membership—E. A. Olson, Mutual 
Trust Life, chairman; H. R. Cunningham, 
Montana Life; A. J. McAndless, Lincoln 
National Life; F. L. Alexander, Lafay- 
ette Life; R. M. Malpas, Security Life of 
Illinois; A. O. Swink, Atlantic Life, and 
J. J. Cadigan, New World Life. 

Miscellaneous—D. M. Morgan, North- 
ern Life, chairman; E. A. Hill, Standard 
Life; W. H. Painter, United Fidelity 
Life; E. E. Reed, United Life & Accident, 
and F. L. Bramble, Midland National 
Life. 

Next 
Business 


Annual Meeting—W. T. Grant, 

Men’s Assurance, chairman; 
M. C. Harris, Western States Life; Wil- 
liam Montgomery, Acacia Mutual Life; 
T. W. Appleby, Ohio National Life; T. W. 





Simmons, Pan-American Life, and N. J. 


Program—W. E. Webb, National Life 
U. S. A., chairman; H. G. Scott, Reliance 
Life, and Daniel Boone, Midland Life. 

*x* * * 

Resolutions—A. lL. Key, 
State Life, chairman; C. O. Milford, 
Southeastern Life; W. O. Schuppel, Ore- 
gon Mutual Life; Eugene Burget, 
Peoples Life of Indiana; F. L. Brown, 
Rockford Life, and G. A, Deitch, Reserve 
Loan Life. 

Uniform Laws—Claris Adams, Ameri- 
ean Life of Detroit, chairman; J. C. 
Jones, Sr., American National, St. Louis; 
Cc. F. Coffin, State Life of Indiana; R. 8S. 
Tiernan, Central Life of Kansas City; E. 
E. Sallee, Bank Savings Life, and R. B. 
Cousins, Jr., San Jacinto Life. 


SPECIAL COMMITTEES 


Cooperation With Trust Companies— 
Henry Abels, Franklin Life, chairman; 
H. A. Behrens, Continental Assurance 
Co.; F. P. Sears, Columbian National Life; 
W. H. Savage, Great Republic Life; R. J. 
Giles, Occidental Life, and B. K. Elliott, 
American Life Convention. 

Investments—H. B. Arnold, Midland 
Mutual Life, chairman; L. E. Zacher, 
Travelers; C. L. Ayers, American Life of 
Detroit; D. T. Torrens, Kansas City Life, 
and C. Holmberg, Northwestern National 
Life. 


Volunteer 


*x* * * 

Taxes—F. W. McAllister, Kansas City 
Life, chairman; F. V. Keesling, West 
Coast Life; Claris Adams, American Life 
of Detroit; E. G. Simmons, Pan-Ameri- 
can Life; C. P. Peterson, Bankers Life of 
Nebraska; George Graham, Central States 
Life; O. J. Arnold, Northwestern Na- 
tional Life; C. L. Ayres, American Life 
of Detroit, and B. K, Elliott, American 
Life Convention. 

Total and Permanent Disability—G. S. 
Nollen, Bankers Life of Iowa, chairman; 
J. B. Reynolds, Kansas City Life; J. M. 
Laird, Connecticut General Life; Dr. H. 
W. Dingman, Continental Assurance; Dr. 
H. C. Secadding, Canada Life; Dr. H. W. 
Cook, Northwestern National Life, and 
W. H. McBride, National Life & Acci- 
dent. 

x * * 


Under Average Lives—Arthur Coburn, 
North American Reassurance, chairman; 
J. G. Parker, Imperial Life; James Fair- 
lie, Abraham Lincoln Life; E. M. Blehl, 
Philadelphia Life; E. G. Brown, South- 
western Life; J. CC. Cameron, Great 
Southern Life, and W. P. Coler, Ameri- 








Frey, Wisconsin Life. can Life Convention. 
ness in force with $18,000,000. Mr. | Life, chairman; George Graham, vice- 
Hulsey is recognized as the dean of the | president Central States Life, St. Louis, 


agency force of the Illinois Bankers | 


Life. lo 


ta 
Blanks Committee Meets 

The blanks committee of the Ameri- | 
can Life Convention will meet with the | 
similar committee of the Association of | 
Life Insurance Presidents at Hotel | 
Astor, New York City this week. 

The committee is composed of F. B. 
Mead, vice-president Lincoln National 


W. P. Coler, secretary and actuary 
American Life Convention. 

"‘vinaiee companies have been re- 
quested to submit any desired changes 
in the annual statement blanks. Later 
the joint committees of the convention 
and the Life Presidents will make recom- 
mendations to the Convention of Insur- 
ance Commissioners. 


a 


Have you read “An Insured Invest- 
| ment,” by John P. Davies, sold by The 
National Underwriter. 2.25. 








New Coast Company Has Strong Backing 








The newly organized 





Union States Life of 
Portland, Ore., starts 
out with a_ strong 
official personnel and 
very sound financial 
backing. The entire 
capital was subscribed 
by the Capitol Under- 
writers Corporation, 
headed by W. E. Hib- 
bard, which has been 
acting for the past ten 
years as Oregon gen- 
eral agent for the 
Capitol Life of Denver 
and has been for some 
time its leading agency. 
Mr. Hibbard becomes 
executive vice-president 
of the new company. w. 
D. C. Latourette, for 45 

years president of the First National 
Bank of Oregon City, is a director and 








E,. HIBBARD 


one of the 
company. 


big financial factors in the 
Dr. W. R. Adams of Port- 








D. C, LATOURETTE 














Ww. R. 


DR. ADAMS 


land, formerly of Bedford, Ore., is 
medical director of the new company. 





Dort Urges Uniform Laws 
on Unauthorized Insurance 


REPORTS TO COMMISSIONERS 


Measure Would Recognize Companies 
Operating Exclusively by Adver- 
tising, and Without Agents 


NEW YORK, Dec. 11.—As chairman 
of the committee on unauthorized 
insurance, Commissioner Dort of Ne- 
braska submitted a report at the meet- 
ing of the National Convention of In- 
surance Commissioners renemtmnendia ng 


three bills which he believes, after 
a thorough study, would go far 
toward solving the problem of how 


states may deal with companies that sell 
insurance by radio, mail or other forms 
of advertising without employing agents, 

He was inclined to concede the jus- 
tice of the contention of these com- 
panies that the laws of most states pre- 
vent them from securing authority to 
operate without agents. 


Proposes Uniform Measure 


To meet this situation he would have 
the states pass a uniform law that would 
permit these companies to secure li- 
censes under conditions that place them 
on a par with domestic companies but 
which recognize their right to operate 
without soliciting agents. 

This would provide that any coni- 
pany desiring to sell insurance exclu- 
sively by advertising could be admitted, 
qualified and licensed on the same terms 
as other companies, except that the fee 
would be less, but would be the same 
exacted from domestic companies seek- 
ing to do a like business in other states. 
This law would prohibit doing a busi- 
ness except by advertising, and would 
expressly prohibit the use of agents. 
These would be exclusively advertising 
companies, subject only to examination 
by their home state departments, but re- 
quiring copies of all examinations and 
annual reports to be filed in the states 
in which they were entered, expressly 
exempting all contracts and policies of 
reinsurance, and also permitting them, 
if they desired, to operate through 
agents by complying with the general 
law. 

Measure Carries Teeth 


Another bill is intended to give a 
state jurisdiction over the officials of 
such companies as persist in operating 
without licenses. The federal law does 
not permit extradition of any persons 
other than fugitives from justice, and 
this law would give the state power to 
extradite persons “constructively” pres- 
ent when the offense is committed. 

Still another bill makes it unlawful to 
operate in a state without authority, and 
so defines insurance as to avoid the pit- 
fall of invaded constitutional rights that 
previous enactments encountered. It 
defines constructive crimes by persons 
not actually in a state. 

The laws committee declared it did 
not have time to consider and act on 
these measures at the meeting and took 
them under advisement. 





W. M. Galt 


W. M. Galt has been made assistant 
manager of the home office agency in 
Cincinnati of the Union Central Life 
under General Manager J. P. Devine. 
The Union Central agency will prob- 
ably show upwards of a $3,000,000 in- 
crease in new business for 1930 over 
1929, under the management of Mr. 
Devine, who has already developed sev- 
eral million dollar producers. 





Rothaermel Is Recovering 


William Rothaermel, superintendent of 
agencies, central department Equitable 
of New York, who underwent an opera- 
tion two weeks ago, is recovering 
rapidly and was expected to return to 








his office this week. 











Decem 














December 12, 1930 


LIFE 


INSURANCE 


EDITION 








———— 





| History of Pilot, Jefferson Standard Deal 








The purchase of the controlling inter- 
est of the Pilot Life of Greensboro, 
N. C., the life member of the McAlister 
group of companies, by the Jefferson 
Standard Life closes a situation that has 
been known to exist for some time. 
Some months ago the company was 
offered for sale at $225 per share, par 
value $100. Jefferson Standard interests 
have been buying into the company but 
the large majority of the stock has been 
held by A. W. McAlister and his finan- 
cial partner, Smith Richardson of New 
York and Greensboro. Mr. Richardson 
desired to get his money out and Mr. 
McAlister has felt that he wished to 
retire from the insurance business, turn- 
ing part of his insurance interests over 
to his son. 

As early as last July the company was 
offered for sale by St. Louis people and 
c. G. Arnett, president of the Inter- 








Southern Life, representing Caldwell & 
Co., also had the purchase under con- 
sideration, but perhaps due to the diffi- 
culties in which Caldwell & Co. found 
themselves becoming involved, this 
group did not seek to buy the company. 
The published price of $600,000 for the 
majority stock is considered very low, 
as the company has $1,000,000 capital, 
$350,000 net surplus, with over $100,- 
000,000 in force. At $225 per share the 
total value of the stock would be 

2,250,000. However, it is understood 
that the lower price is due to an evalua- 
tion of some of the mortgages held by 
the company. 

It is understood that the Jefferson 
Standard interests have been after the 
company for some time and that its 
owners preferred to have it remain as 
an entirely separate company and stipu- 
lated that it should remain in Greens- 





boro. It is understood that the Pilot 
Life will be kept separate and distinct 
from the Jefferson Standard, thus carry- 
ing out this idea. When the Pilot was 
being offered for sale last July it was 
stipulated that Mr. McAlister should re- 
main president for at least two years. 


CLOSE AFFILIATION SEEN 


Apparently the first step towards 
closer affiliation between the Pilot Life 
and the Jefferson Standard Life was the 
transfer of F. E. Cann, vice-president 
and secretary Jefferson Standard, to the 
Pilot Life as vice-president. The Jeffer- 
son Standard recently purchased control 
of the Pilot. 

Prior to his connection with the Jef- 
ferson Standard, Mr. Cann was actuary 
with the Pilot. His first insurance con- 
nection was with the Manufacturers Life 
of Toronto, which position he resigned 
to go with the George Washington Life 
of Charleston, W. Va. From 1918 to 
1923 he served with the Pilot and since 
that time with the Jefferson Standard. 








Scores Book Value 
Method in Judging 
Close Corporation 





The problem of accurately valuing 
stock interests in close corporations was 
the topic of the fifth of the Penn Mu 


tual’s Philadelphia conferences with 
bankers, trust company officials, and 
their counsel. The meeting was held 


under the auspices of the John A. Ste- 
venson agency, with J. H. Reese, mana- 
ger insurance trust associates unit of 
the Stevenson agency, as speaker. 
“One of the methods most commonly 
used in valuing the stock is the so-called 
book value,” Mr. Reese declared. “The 
term is ordinarily used to refer to the 
resultant figure when all true liabilities 
of a corporation are deducted from all 
true assets. This figure, divided by the 








Christmases happy ones. 


A. M. 








Lire INSURANCE COMPANY 
ofr Boston. Massacnusetrs 
Inquiry Bureau, 197 Clarendon St., Boston, Mass. 


I'd like to know more about how a gift of life insurance can help to make all her future 





I coitcscecnienniniceitnecctenaniiinnmniniinnannsaininiteniannniiataniin a alecladiniaaiatainaneeb dina siapaiaiaaiiii ' 


—wherein 
the 





Suggests 
a practical but not 
unromantic answer 
to the 
Christmas Gift 
Problem 


Li-FE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 








The advertisement will appear in the December issues of 
American Magazine and Parents Magazine 
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The Mester Endowment 
at age 63 


—a policy that will be your big seller 
—a policy fitting today’s demands 
—a policy of flexibility 


—a policy with all advantages of an endowment, 
straight life and limited payment life but none 
of the disadvantages. 


The Master Endowment overcomes an endow- 
ment’s ordinary objection by providing life insur- 
ance at a straight life rate should death occur. 
The Master Endowment overcomes the draw- 
back of a limited payment life by providing a 
paid-up contract of definite sum at a certain time 
if the insured desires. 


The Master Endowment offers an insured three 
options of settlement at maturity 


Our agents are making new production records 
with The Master Endowment in the sixteen states 
in which we operate. 


ies 


Men of 28-45 experienced in life underwriting and man- 
aging men are wanted as general agents in 


Illinois Missouri Iowa Ohio Pennsylvania 


Write regarding the interesting contract we can offer you 


THE BANKERS LIFE 
INSURANCE COMPANY 
of Nebraska 


Home Office: Lincoln, Nebraska 




















number of shares outstanding, gives us 
the book value per share. This method 
is the easiest, but it rarely gives us a 
figure that is representative of the real 
worth of the stock. 

“One well known authority on valua- 
tion of industrial securities maintains 
that it is worthless as a basis of security 
valuation. It is essential that we use the 
principles set down in our federal estate 
tax regulations that the company’s net 
worth, earning and dividend capacity 
and all other factors having a bearing 
in the value of the stock be used in 
order to determine the just price for all 
parties involved. 

“There are six different methods in 
use for determining such value. Com- 
binations of these six would bring this 
number up to a very considerable de- 
gree. While there may be no one best 
method, there are, as a rule, specific cir- 
cumstances in connection with any busi- 
ness interest purchase plan, which jus- 
tify the use of one of these methods if 
our plan is to be really complete in everv 
detail. The relation of the one best plan 
to the specific circumstances is a prob- 
lem for the life underwriter, counsel, or 
trust officer.” 





NEW YORK NEWS | 











HOLCOMBE AND BOYCE SPEAK 


“This business depression is going to 
pay you dividends in the very near 
future, for it will bring to you a realiza- 
tion that you can do things a good deal 
more effectively than you have done 
before,” J. M. Holcombe, Jr., director 
Life Insurance Sales Research Bureau, 
told the Life Managers Association of 
Greater New York at its meeting last 


week. 

Both Mr. Holcombe and Maj. W. L. 
Boyce, Syracuse manager Equitable Life 
of New York, the other speaker of the 
evening, stressed the need of organiza- 
tion and supervision of salesmen in 
order to get them to put forth their 
best efforts. 

x * x 
HAMLIN’S TALK INSPIRING 


In a matter of fact talk which was 
more convincing and inspiring than the 
most high-powered oratory, Clay Ham- 
lin of Buffalo told 1,500 agents of the 
Equitable Life of New York at a meet- 
ing in New York City last week how 
he had climbed to success after re- 
peated failures in life insurance selling. 
As the keystone of his system he ad- 
vised the practice of seeing every day 
one prospect capable of paying for $15,- 
000 of insurance and two men capable 
of taking $10,000. Mr. Hamlin has a 


case. 


tells how to sell business insurance. 


bilities for him. 
as a sincerely appreciated gift. 
this year. 


Just drop a line to— 


The Insurance Book House 
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A mighty fine Christmas gift! 
Leon Gilbert Simon’s 


“BUSINESS INSURANCE” 


the outstanding life insurance book of the year 


“BusINEss INSURANCE” admirably presents a subject of keen interest 
to every ambitious life underwriter, even though he may never have sold a 
Right-up-to-the-minute, it is written in an easily understandable 
manner by an expert of wide experience; it is not too technical, and really 


“BusINEss INSURANCE” cannot fail to prove inspirational to every 
reader because he is bound to read between the lines, the tremendous possi- 
Not only is “Bustness INSURANCE” a gift good for the 
reader, but also it is something of rather special interest at this time so that 
it cannot be regarded as “just-a-book,” but rather is bound to be received 


Let us mail copies of “Business Insurance” to several of 
your associates whom you would like to particularly favor 
We'll send them a Christmas message for you. 


420 E. 4th St. 





Swedish Visitor 
Sums Result of 
Two Years’ Study 


NEW YORK, Dec. 11.—The 
grade, full time, well trained agent « 
stitutes the greatest asset of the 
insurance business in America, in 
opinion of Carl Leissner of Stockh¢ 
who sails this week for Sweden ait 
completing two years of first hand stu 
of American life insurance methods. 

Mr. Leissner was formerly in the 
tuarial department of the Allma: 
Pensionsforsakringsbolaget of Sto 
holm, a Swedish life company, has b 
here on a scholarship from the An 
ican-Scandinavian Foundation, spend 
most of his time studying at the Met 
politan Life in New York and visit 
other companies here, and in New 
and Hartford, concluded with a mont 
visit at the home offices of the Mut 
Benefit of Newark. 








Sees Lesson in Service 


Mr. Leissner believes that the 
valuable lesson European compat 
can learn from the United States is 
the service rendered to policyholders, 
fitting the policy to the specific ne 
of the client and then following throu 
during the later years of the contract 

The disability situation, which Mr. 
Leissner was fortunate enough to be 
here to study on the ground, is one t! 
has not yet assumed large proportions 
in Sweden, but is a subject of growing 
interest there. Mr. Leissner was al 
much interested in group insuran 
which is as yet practically unknown 
Sweden, although pension insurance | 
made considerable progress. 


J. N. Dyer Retires 


J. N. Dyer, in the life insurance bu 
ness for 36 years and associated with the 
Mutual Benefit Life for over 30 years 
has resigned as general agent at Okla- 
homa City as of Jan. 1. Pending the ap- 
pointment of a successor Thomas Thach 
of the home office agency staff will 
in charge. 

Mr. Dyer hs been in life insuran 
work since 1894, In 1904 he went with 
the Mutual Benefit as general agent at 
Dallas and in 1907 moved his office to 
Ardmore, Okla. In 1909 he again moved 
to Oklahoma City, where he has been 
located to the present time. 











national reputation as a star producer 
and general agent of the Mutual Benett 
Life. 
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Substitution of Securities 


Is Cause of Much Scandal 





CONSIDERED VERY DANGEROUS 





History of Life Insurance Indicates 
Virtually All Exposes Comes from 
This Maneuver 


\ssociated 
Nas lle states 


Press dispatch from 
that Attorney-General 
Smith said that “he had every 
to believe that what he terms 

! ition of securities in the assets 
ft closed Bank of Tennessee was 
made either by the officers of the Bank 
nessee or officers of some of its 
ed concerns.” He recently an- 
1 that there had been some sub- 
ti n of securities deposited by the 
bank as a part of its assets last Sep- 

upon demand of the state su- 
ndent of banks. 

“The changes were made,” he de- 
clared, “between the time of the bank 
nation and the receivership in 
November. While neither does this of- 
ce nor the superintendent of banks 
know the identity of persons making 

substitutions and the manner 

I have every reason to believe 

that these substitutions were made by 
eithe fiicers of the Bank of Tennessee 

r by officers of some of its affiliated 

ncerns. It now appears that with 
the eption of two groups of stock, 

4 the securities originally de- 

in September were found among 

the assets of the bank by the receiver 
time he took charge.” 
High Finance Method 


substitution of securities is a 
favorite method of high financiers and 
promoters who secure control of a good 
growing concern and find themselves in 
a corner, as they frequently do. The 
Ban f Tennessee was a subsidiary of 
Caldwell & Co., now in federal receiver- 
shiy The Banco-Kentucky, another 
lding company, similar to Caldwell 

with which it was announced 
months ago it would combine, 
son ime ago bought out two small 
but s a Cincinnati banks. Soth of 
these banks had a good character of 


The Banco-Kentucky when it found 
itself hard pressed, would send up to 
Cincinnati and ask that certain securi- 
ties of the banks be sent to Louisville, 
in return for which, presumably, other 
securities would be substituted. It hap- 
pened that one of these small banks still 
retained its old board, and they refused 
to give up the good securities although 





the Banco-Kentucky owned stock con- 
trol The other bank was fully con- 
trolled by the Banco-Kentucky and 
therefore it had nothing to do but carry 


rders from headquarters. 
Result of Substitutions 
The result is that the first bank is 
sound condition while the 


other bank is well known to be loaded 
ith securities which cannot be im- 








mediately negotiated. The clearing 
house of Cincinnati took over both 
banks and saved the situation by buy- 


ing tor approximately $45 each the units 

ck for which, when it purchased 

the bank, it paid either $750 in cash or 

I ‘mount in its own stock, which is 
worthless. 

It happened that the Banco-Kentucky 

wed $1,600,000 from the Chemical 


National Bank of New York and gave 
the ncinnati bank stocks as security, 
and it was this stock which the Clear- 
ing tlouse Bank of Cincinnati took over 


$45 basis, which was just enough 
the Chemical National loan. 
life insurance, virtually all the 
Scandals have grown out of this sub- 

mn of bad assets for good by un- 

lous managements. At the time 
the Missouri State Life was examined 
some time ago examiners called atten- 
tion to the condition by which Caldwell 





& Co., who virtually controlled the com- 
pany’s stock, were in the position of 
selling it its own brand of securities. 
Presumably this process has not taken 
place in the Missouri State Life. 
Virtually all companies have a cer- 
tain amount of farm and other mort- 
gages which they have either foreclosed 
and therefore now own the property or 
have resold the property in some cases 
wi ith small payments down in the hope 
that the new owner can continue paying 
the interest and finally work out. 
his is true not only of insurance 
companies but banks and other inves- 
tors, and it is commonly known that 
these investors are very loath to fore- 
close a mortgage in these times when 
there is virtually no market for the 
property, as it simply means that they 
take it over and are not well equipped 
to administer it as owners, so that in 
most cases they are extending their 
loans as the best possible procedure 
under the circumstances. 
jut the actual substitution of 
tionable securities is another matter and 
should be very closely watched in all 
companies in these times by supervis- 


ques- 


ing insurance officials. Confidence is 
felt in the management of the com- 
panies whose stock was controlled by 


Caldwell & Co., 
any attempts at 
have been made by 


that they have resisted 
substitution that may 
the Nashville firm. 








Illinois Association Makes 
Change in Its Constitution 





important changes in the con- 
stitution and by-laws of the Illinois As- 
sociation of Life Underwriters were 
made at a special meeting of the execu- 
tive committee at Bloomington, IIl., in 
conformity with authorization given by 
the association at the annual meeting in 
May. Perhaps the most important is 
the creation of a board of directors in 
addition to the executive committee, 
with the thought that a greater spread 


Several 


of interest will be induced. 

Plans were made for organization of 
several more down-state associations 
Also machinery was created for con- 
ducting the next annual meeting to be 
held in Chicago next May. 

Among those present were C. C. 
Weber, J. W. Knorr, L. P. Livengood, 
R. C. Lowes, and Walt Tower, man- 
aging director Chicago Association of 


Life Underwriters. 
Burke With Lawrence 
V. M. Burke, member of the Patter- 


son agency of the Penn Mutual in Chi- 
cago, has been appointed assistant man- 
ager by Thomas Lawrence, manager Re- 
liance Life there. Mr. Burke will form 








a unit in addition to his 
other duties. He was with the Penn 
Mutual for two years and formerly was 
with the Equitable of New York, 


and supervise 


Chicago Managers Meet 


The General Agents & Managers di- 
vision of the Chicago Association of 
Life Underwriters will meet at the 
Union League club Tuesday noon. C. 
F. McMillan, Milwaukee home office 
general agent Northwestern Mutual, 
will talk on “Agency Building.” There 
will be a round table discussion of this 
subject. A. E. Patterson, Chicago ger 


Penn Mutual, will be chat 


eral agent 


man. 





Life Notes 








The Michigan department has lice 


the United Mutual Life of Indianap 
formerly the Supreme Lodgs Knight 
Pythias 

Home office employes and officer f 
the Federal Life contributed $2,137 to 
the Cook county emergency relief cat 
paign operating as a part of the govel 
ymmission on unemployment and 
elief This contribution represent 
practically 100 percent of the home offi 
employe and officers. 


nor’s c 








THANKS 


TOTAL 


*Based on Present Dividend Scale and Interest Rate. 


To the Continental American Life 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


OF SAINT PAUL 


Following a long established practice of giving to its splendid 
Field Force everything to sell that is good in Profit-sharing Life 
Insurance—ANNOUNCES 


THE FAMILY INCOME BOND 


Which provides on $10,000 of Insurance, a Monthly Income of 
$100 for either 10 or 20 years with full face amount payable at the 
end of either period. For illustration—age 25— 


1. A CLEAN-UP Fund is provided through the yearly 
dividends—which purchase without examination, one 
year term insurance. Amount payable for instance in 
event of death the first month of second year, on 
present dividend scale*....... ; 

2. $100 MONTHLY INCOME for 19 years (228 months). 22,800 

3. Surplus interest of 112% for 19 years* 

4. Face Amount—which could still be left under the in- 
come options—present interest rate 5%* 


Total Disability and Double Accident Benefits optional. 


“eee 


Not Guaranteed. 


2,850 


10,000 
pacecees $38,694 








last year of over 65%. 





Business for 1930—Our Fiftieth Anniversary—Continues showing splendid in- 
creases over 1929. The total from January through May will be an increase over 
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stock, but sold it at auction at par to 
Inter-Southern an unnamed customer. 
‘ been put up with the Lehmans as col. 
Seen Benefited | Pe p"t ‘ 
(CONTINUED FROM PAGE 1) Experienced Insurance Man 

proved by federal court, Mr. Johnson| fr Dorsey, whose operations have 
explained that because of the court's! challenged the imagination in the mid- 
participation in the transaction, 30 days dle west recently, is a native of Colum. 
notice must be given before board meet- bia, Mo. He was engaged in the fire 
Ti] ings are called for any of the companies. insurance business from 1912 to 1923, 





Lighting the Way 


= a beacon in the dark, the Audit 
Bureau of Circulations Torch of Verified 
Circulation shows the safe road of sound 
advertising practice. 


All the investigating and reporting or- 
ganization of the Bureau is at the service 
of the advertiser, furnishing reports on 
practically all the worthwhile publica- 
tions of the United States and Canada. 


In its fourteen years of diligent service 
to the Advertising and Publishing World, 
the A.B.C. has brought Circulation Buy- 
ing from the darkness of Uncertainty to 
the light of True Verification. 


The Bureau has established the principle 
of honesty in circulation as the standard 
of practice in buying and selling adver- 
tising space. 


Most advertisers today protect their ap- 
propriations by demanding A.B.C. reports 
and placing their campaign in the light 
of the valuable data they contain. 


The National Underwriter, we are proud 
to say, is a member of the A.B.C. 


The National Underwriter 


C. M. CartwricHT 
Managing Editor 





E. J. WouHLGEMUTH 


President \ IRCULATE 0 


The leading weekly insurance newspaper 


























Thus, the purchasers, not being now 
represented on any of the boards and 
unable to take their seats for some time, 
any reorganization plan, if contemplated, 
would have to be deferred temporarily. 

When asked what disposition would 
be made of the Home Life of Arkansas 
in view of the deficit in that company, 
Mr. Johnson declared that the Home 
Life requires more immediate attention 
than any of the other companies. 

Mr. Johnson good naturedly declined 
to discuss the set-up and personnel of 
the Keystone Holding Company, the 
purchaser of the Inter-Southern. With 
a smile he said: “We have caused plenty 
of suspense for some time, and it would 
be a shame to spoil the fun now.” M. 
J. Dorsey is the outstanding factor in 
the Keystone Holding Company. Some 
of the directors of the Security Life are 
in the holding company, but Mr. John- 
son stated that not all members of the 


board are. The directors of the Security 
are Bertram Day, Indianapolis; J. H. 
Edwards, Topeka, Kan.; Dr. O. C. 


Neier, Hammond, Ind.; Dr. J. W. Seids, 
Moline, Ill, and Walter Meyn, vice- 
president First Trust & Savings Bank, 
Hammond. 


Two Other Questions 


Two other allied questions are of in- 
terest to life insurance men, one the 
possible effect on control of the Mis- 
souri State Life as a result of transfer 
of a large stock interest held by the 
Inter-Southern—a matter which is to 
be determined at a meeting in January, 
and the other the possible effect of the 
Caldwell & Co. failure on the Shenan- 
doah Life of Roanoke, Va. It is under- 
stood that there are three major stock 
interests in the Missouri State, any two 
of which joined probably would have 
a working majority. It is too early to 
speculate with any degree of accuracy 
on this question, but it is said the Dor- 
sey interests will not disturb the present 
control, reported to rest with St. Louis 
directors. 

President R. H. Angell of the Shen- 
andoah issued a statement this week in 
response to many inquiries about his 
company, asserting that not only will 
the Caldwell disaster not have any ef- 
fect on the Shenandoah, but that 1930 
has been the best 12 months in the com- 
pany’s history from every standpoint. 
There has been a net gain of more than 
$30,000,000 insurance in force, he said, 
more than twice that of any other year. 


Shenandoah Statement Made 


“In order to put at rest once and for 
all any question that may be in the 
minds of the stockholders and friends 
of this company,” he said, “I am pleased 
to say that during the last year the As- 
sociated Life Companies purchased a 
black of Shenandoah Life stock purely 
as an investment because of their faith 
in the management of this company and 
the success it has continuously made 
from year to year since its organization. 

“It was the sole object of the Asso- 
ciated Life Companies to acquire stock 
in various aggressive companies, but 
their original plans did not mature, and 
the block of stock above referred to, 
which only represents a minority in- 
terest, is now held by strong New York 
investment bankers who have implicit 
confidence in the future of the com- 
pany.” 

It was declared that Caldwell & Co. 
does not owe the Shenandoah a dollar, 
nor does the life company owe Caldwell 
& Co. anything: In addition it is said 
the Shenandoah had no deposits in any 
Caldwell banks or in Caldwell & Co., 
nor does it hold any of their securities. 

The “Wall Street Journal” states that 
Lehman Bros., financial brokers, had 
acquired 20,000 shares of Shenandoah 





when he and his associates organized 
the Western Reciprocal Exchange, 
Later they acquired the Merchants Un- 
derwriters, Manufacturers Alliance and 
Indemnity Exchange, and also organ- 
ized the Universal Underwriters. The 
latter was sold to interests in the U, 
S. Epperson Underwriters of Kansas 
City, and the Indemnity Exchange also 
was sold in 1922. 

He organized the Dorsey Company 
of Delaware in 1924 to develop large 
tracts of land in the central western 
agricultural districts, but depression 
caused its retirement in 1928. 

Mr. Dorsey and his interests acquired 
control of the International Life & 
Trust of Moline, Ill, in 1924, and in 
1925 of the Crescent Life of Indian- 
apoliss Three years later they bought 
the Northern States. He also at one 
time headed the Kansas Life of Topeka. 

The Keystone Holding Company was 
chartered in Delaware in December, 
1926, with 250,000 shares authorized cap- 
ital of 6 percent cumulative preferred 
stock of $100 par, and 25,000 shares no 
par common. Its assets largely are 
stocks of life companies. Its offices are 
with the Security Life at 120 North La 
Salle street, Chicago. 


Others on Official Staff 


J. W. Seids and Bertram Day, vice- 
president of the holding company, are 
respectively vice-president and president 
of the Northern States and directors 
of the Security. C. E. Johnson, treas- 
urer of the holding company, is vice- 
president of the Security, and H. S. 
Tressel, secretary of the Key. stone com- 
pany, is  secretary-treasurer of the 
Northern States and secretary of the 
Security. 

The 2,000,000 share holding of the 
Inter-Southern was ordered sold to the 
Keystone company at $1.50 a share by 
the U. S. district court at Nashville. 
Under this arrangement, $480,258 of 
the proceeds will go to the Associated 
Life Companies, or 60 cents on the dol- 
lar on their claims. 


Company Has Been “Football” 


The announcement of the _ Inter- 
Southern’s sale is hailed in Louisville 
as the end of the long period in which 
the company has been a “football” for 
speculators. It is said, under sound 
financial control, the company can go 
ahead with public confidence and is ex- 
pected to make rapid strides. 

The Inter-Southern was interrupted 
in its growth a few years ago by finan- 
cial conditions, which resulted in the 
Caldwell interests stepping in and pur- 
chasing control. It had been making 
excellent progress under Caldwell stock 
control, on account of the efficient and 
capable guidance of President C. G. 
Arnett, when the Caldwell organization 
became shaky. Mr. Arnett for several 
weeks worked like a Trojan to interest 
several groups in purchasing the com- 
pany on a basis that would assure it 
sound backing, enabling it to hold con- 
fidence and proceed. 

It has been a great task to work out 
the program whereby the many shares 
of Caldwell owned stock, put up as 
collateral on many loans, could be 
again assembled, by agreement of the 
Caldwell receivers and federal court, so 
that it could be sold. Mr. Arnett de- 
serves much credit for his industry un- 
der what for a time appeared to be 
almost impossible obstacles, and the has 
proved himself an able executive. 

Just recently the four-year examina- 
tion of the Inter-Southern was under- 
taken by Commissioner Allin of Ken- 
tucky- It is expected to show a clean 
bill of health. The Louisville company, 
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it is believed, needs nothing but sound 
control to become a great company. 

Vice-President M. W. Heitzberg com- 
ments: “We are all very happy over 
completion of all agreements, permitting 
the purchasers to go ahead with their 
program for buying the Inter-Southern. 
We are only sorry that it could not be 
completed earlier than it was. In the 
meantime, in spite of the uncertainty of 
just when the deal would be completed, 
our agents have been writing a very 
excellent volume of business. We have 
an excellent agency organization, which 
refuses to be licked and which went 
right along plugging for business and 
getting it.” 

Will Save Home Life 


After a stormy three weeks in Ar- 
kansas, involving the closing, temporary 
or permanent, of 71 banks and receiver- 
ship for the fire and accident companies 
in the A. B. Banks group, it appears 
probable that the Home Life will be 
salvaged from the wreck as a result of 
the Inter-Southern deal. 

President Banks, with 
the Banks companies, owned 538,000 
shares of Inter-Southern stock which 
had been assigned to the Home Life 
and which, it is said, will give that com- 
pany $807,000 additional resources. 

Vice-President J. J. Harrison ex- 
pressed confidence that through this as- 
sistance the Home Life could “be saved 
and put on a thorough, sound basis.” 
He said the effect “will be to repair 
the impairment to the company’s reserve 
occasioned by closing of banks in this 
state.” 

Missouri State Unaffected 


executives of 


It is generally believed in St- Louis 
that the Inter-Southern deal will not 
affect the present management of the 
Missouri State. This view is held by 
President Hillsman Taylor. It is be- 
lieved that the Keystone company will 
cooperate with other large stockholders 
in their plans for operating the company. 

As is known, the Inter-Southern holds 





147,900 shares of Missouri State stock, 
or about 29% percent of the 500,000 
shares outstanding. Although President 
Arnett of the Inter-Southern is reported 
to have said that this constitutes work- 
ing control, that view is not accepted 
in St. Louis. 

The Missouri State’s affairs are in the 
hands of St. Louis directors, and they 
are actually running it. However, there 
is no doubt that its interest in the Mis- 
souri State was a dominant factor in 
the sale of the Inter-Southern. The 
Inter-Southern is entitled to four of the 
13 members of the Missouri State board, 
and thus it lacks three votes of having 
a majority. There is said to be doubt 
that the Keystone group will have the 
same influence as the Caldwells had in 
the Missouri State. 


Domination Is Frowned On 


The Caldwell situation has convinced 
great financial organizations interested 
in the Missouri State that a company 
of its size and prestige should be free 
from “entangling alliances” and should 
be operated strictly as a life company. 

It is believed that the Missouri State 
soon will dispose of its holdings in the 
Southwestern Life of Dallas, as several 
offers have been received. Aside from 
that stock the Missouri State is not in- 
terested in any other insurance com- 
panies, officers say. 

Whatever may be the outcome of the 
Caldwell situation, it seems unlikely that 
depreciation in investments will be so 
great as to affect legal reserves of any 
of the life companies he controlled- The 
issuing of stock as part payment for in- 
terests in companies purchased resulted 
in an increase in surpluses which leaves 
a margin allowing a good deal of room 
for defiation. 

President Dorsey of the Keystone 
Company has been in New York, but 
was confined to his hotel room as a 
result of a taxicab accident in which he 
was injured, although not seriously. Mr. 
Dorsey stated on his return to Chicago 
that so long as Inter-Southern stock re- 





Morton Comments on Libel 
Suit Won by J. P. Sullivan 





Several important omissions in report- 
ing the hearing at which J. P. Sullivan 
of Chicago was given a $25,000 verdict 
against S. L. Morton, St. Louis general 
agent Connecticut Mutual, on a charge 
of libel, are claimed this week by Mr. 
Morton. The latter says in this con- 
nection: 

“The first important omission is the 
fact that A. L. Dern, to whom the al- 
leged libel letter was written and who 
solicited the information contained in 
such letter, testified on the witness 
stand for the defense that he recognized 
that all correspondence with me was 
as chairman of a joint committee, and 
secondly that none of the correspond- 
ence had anything to do with the term- 
ination of Mr. Sullivan’s services with 
the Lincoln National, but that such 
termination was the result of a viola- 
tion of his contract in withholding pre- 
miums which had been paid in. 

“Another important omission is the 
fact that Webster’s dictionary defines 
‘twisting’ as ‘the inducement by a man 
to get another man to drop a policy in 
one company in order that he may re- 
write him in his own company,’ which 
agrees with the general life insurance 
understanding of the term, and is the 
same position taken by the superin- 
tendent of insurance in this state. 

“The impression was given that this 
letter for which I am being sued for 








mains in escrow little can be said about 
future policy. However he said, “I do 
not anticipate we will make any radical 
changes.” 

The board of directors of the Mis- 
souri State Life at a meeting Monday 
failed to take any action toward reor- 
ganization of its directorate. The Inter- 
Southern Life, which holds 147,900 
shares of the stock, was not represented. 





libel was written without the knowl- 
edge of the members of my cemmittee. 
There was introduced in the trial a let- 
ter written in 1927 in regard to one of 
Mr. Sullivan’s brokers, and no refer- 
ence at all made to Mr. Sullivan. I 
assume full responsibility for that let- 
ter as president of the General Agents 
& Managers Association. It had noth- 
ing whatsoever to do with this case, 
but was simply included in the record 
to becloud the issue. 

“In addition I denied saying to Mr. 
Sullivan that I would get him out of 
town in 60 days, the added refutation 
of such statement by the general agent 
of the Northwestern Mutual and the 
manager of the Equitable of New York, 
who were with me at the time of the 
interview in 1927. I completely deny 
the conversation which was supposed to 
be held in that office, or that I made 
such statements as were attributed to 
me, 


Show Carbon Monoxide Hazard 


“Carbon Monoxide: The Unseen Dan- 
ger,” is the title of a motion picture film, 
making graphic the hazards of this poi- 
son gas and pointing out ways of com- 
bating its dangers, which has been re- 
leased by the United States Bureau of 
Mines. The purpose of the film is to 
help reduce the heavy annual death rate 
from carbon monoxide poisoning. How 
persons may be overcome in their pri- 
vate garages, its hazard in public ga- 
rages and service stations and how it 
may be released in the home are vis- 
ualized. 


Dorsey in Taxi Crash 


M. J. Dorsey, colorful figure behind 
the purchase of the Inter-Southern Life, 
was painfully injured in a taxi accident 
in New York this week, where he had 
gone, presumably to confer with his in- 
terests on plans for the Louisville com- 
pany. He was confined to his hotel 
room, but his injuries were not serious. 
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under the situation created by the failure 
of Cal L & Co, by which the future 
of a number of insurance companies, 
formerly controlled by that firm, is more 
or less in doubt. The Keystone Hotpinc 
CoMPANY of Hammond, Ind., has taken 
over the former holdings of CALpweLL & 
Co. which represent substantial interests 
in the Inrer-SourHERN Lire, Missovurt 
State Lire, SOUTHEASTERN of Greenville, 
SHENANDOAH Lire and SouTHWeéSTERN of 
Dallas. what the Keystone Hotp- 
ING COMPANY proposes to do has not yet 
been announced. There are suggestions 
that the various companies will go back 
virtually to their original status of owner- 
ship by local groups of stockholders and 
become as they were before Mr. CALDWELL 
set to become an insurance and 
financial colossus. There is also the sug- 
gestion that a still larger combination may 
be effected and that all these companies 
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and others will be brought together in one 
giant company “rivalling the TRAVELERS 
and the AEtTNa, etc.” 

The TRAVELERS and the AETNA were 
not built in that way nor has any other 
great company been built that way. The 
first thing to do, in our opinion, is to have 
a complete examination of all the com- 

ies by the insurance departments. This 





be the first step. Catowett & Co 
Banco-Ker mucky have done 


enough in finance, which has already been 


revealed, to cast a doubt on their insurance 
operations and the first thing to do is to 
clear the atmosphere. The Caldwell mess 


hould be unscrambled. should be 


further profiteering 


There 
and hi 


losses through CaLpWeELL & Co. operations 
these losses may be made up through eco- 
nomical and careful management. 

The life insurance business cannot afford 
to take the chance and it does not wish 
to labor under the suspicion that vast 
policyholders’ reserves may be juggled at 
will through discredited methods of high 
finance. Policyholders’ interests and those 
of the life insurance business must be con- 
sidered as paramount at this time, and it 
is up to the insurance commissioners to see 
that this idea is upheld. The Inrer- 
SouTHERN Lire, with $20,000,000 of assets, 
has been made the holding company for 
large blocks of stocks in the Mrssovur! 
State Lire, the SOUTHEASTERN LIFE and 
the SHENANDOAH Lire. If more than the 
capital and the surplus have been used in 
these manipulations and the policyholders’ 
reserve funds dipped into to further 
CALDWELL & Co.’s promotion schemes, life 
insurance men and the public will condemn 
this use of life insurance funds. 

The Missourr State Lire had on de- 
posit in one of the CaLpwett & Co. banks 
at Nashville something over $800,000. 
This indicates that to some extent at least 
CaLpweLL & Co. had influence over 
Missourrt State Lire’s funds. 

Obviously, the life insurance business is 
not keen for any scandals at this time, 
and the situation should be cleared up as 


quickly as possible by the proper examin- 
ations. In our opinion, the requirements 
of the insurance supervisory officials should 


be that each of the companies involved be 
placed as quickly as possible back on its 
original basis. 
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sibilities and then when he realizes that 
in it he can fill his niche in the destiny 
of life for 
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Mutual Life under J. W. Iredell, Jr., 
& Son, died last week. In the early 
days Mr. Bloom served for many years 


as secretary of the Cincinnati Life 
Underwriters Association. In addition 
to the Penn Mutual he also acted as 
general agent for the Great Eastern 


Casualty, 
demnity. 


now a part of the Union In- 


E. E. Decker, manager of the Port- 
land, Me., agency of the Union Central 
Life, died suddenly while starting on a 
business trip from Portland. Mr. 
Decker had been manager in Portland 
for 13 years, previous to which he was 
general agent for the Connecticut 
Mutual Life. 

The agency will be in temporary 
charge of Wendell F. MHanselman, 
assistant superintendent of agencies, 
who will look after affairs there until a 
new manager is appointed. 

O. E. Davis, former state manager for 
the Security Mutual Life of Nebraska, 
has joined H. W. Noble, general agent 
at Omaha for the New England Mutual 
Life. Mr. Davis withdrew from the 
insurance field some vears ago to enter 
the candy manufacturing business. 

Apparently a victim of heart trouble, 
W. F. Smith, general agent for the Los 
Angeles Life at Santa Rosa, Cal., died 
suddenly while driving home from an 
agency conference with Archer Willey 
at San Franeisco last week. Mr. Smith's 
automobile plunged into the Sacramento 
river off a small automobile ferry at 
Rio Vista. 


R. C. Price, Jefferson Standard Life, 
superintendent of agencies, is visiting 
the Pacific Coast on an inspection trip. 
He was in Los Angeles last week. 


L. C. Mersfelder, Oklahoma City gen- 
eral agent for the Kansas City Life, has 
been elected vice-president of the Okla- 
homa City Kiwanis Club. Mr. Mers- 
felder is immediate past president of 
the Oklahoma Association of Life Un- 
derwriters and is one of the outstanding 
life insurance men of the city. 


The Northern States Life of Ham- 
mond, Ind., is promoting a plan to put 
its home city thoroughly in the shade of 
black walnut trees. The company has 
purchased 50,000 chemically treated se- 
lected black walnuts and has donated 





H. L. Seay, president Southland Life 
of Dallas, was recently elected a direc- 
tor of the chamber of commerce in that 
city. 

Superintendent J. B. Thompson of 
Missouri is an ardent angler, and re- 
cently accompanied Secretary of Agri- 
culture Hyde on a deep sea fishing trip 
off the Florida coast, the outcome of 
which was a notably fine catch of bar- 
racuda, dolphin, pompano, amberjack 
and red bass. 

O. J. Stephenson, vice-president of the 
White & Odell agency of the North- 
western National Life, has been elected 
president of the Minneapolis chapter of 
the Usadians, international business 
clubs. 

J. F. Rayzor, an agent for the Gulf 
States Life of Dallas, has made a nota- 
ble showing in his first year as an 
underwriter. Mr. Rayzor has been writ- 
ing business for six months and has 
already paid for over $600,000. 

D. L. Caulkins, general agent Con- 
necticut Mutual Life in northeastern 
Ohio, celebrated his 25th anniversary in 
that capacity last week. President J. 
L. Loomis and 40 agents and their 
wives attended. 


H. J. Mortenson, local agent, banker 
and lawyer at New Lisbon, Wis., is be- 
ing rumored as one of the Possibilities 
for a new insurance commissioner for 
Wisconsin. It is generally conceded that 
M. A. Freedy, whose term expires in 
July, 1931, will not be reappointed. 


J. D. Hill, executive vice-president of 
the Atlas Life of Tulsa, Okla., was in 
Los Angeles last week on the last lap 
of a tour of the Pacific Coast, on which 
he visited Washington and Oregon as 
well as California. He said he found an 
improvement in general business condi- 
tions in Oregon and that the agency of 
his company in that territory is produc- 
ing a very satisfactory volume of new 
insurance. 


E. W. Owen, 


manager of the Sun 
Life at Detroit, has returned from a 
trip east. He addressed the agency 
force of the Sun Life at Boston, Jersey 
City and Newark. The subject of his 
talk was “Making the Sale.” 
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LIFE AGENCY CHANGES 











Zischke Is Chicago Manager 


Placed Permanently in Charge of Union 
Central Agency, Succeeding 
Darby A. Day 


The appointment of H. A. Zischke 
as manager of the Chicago agency of 
the Union Central Life, is announced 
by Superintendent of Agencies Jerome 
Clark. Mr. Zischke, who has been as- 
sistant superintendent of agencies for 
the Union Central the past year, suc- 


ceeds Darby A. Day, who resigned early | 
He has been in charge of | 


in the fall. 
the reorganization of the agency since 
Mr. Day’s resignation. 

Mr. Zischke is 37 years old and a 
graduate of the University of Wisconsin. 
Following service in the world war 
he spent one year as sales manager of 
a Chicago business concern and another 
year as a field secretary for the United 
States Chamber of Commerce. 





He joined the Union Central in 1923 


following his raduation from 
Carnegie Tech Fife insurance 
He served for a short time as manager 
of the Spokane agency, but was later 

sterred to Portland as state man- 
ager for Oregon. He was elected as- 
sistant superintendent of agencies in 
January, 1930. 


C. A. Hemsworth 





the | 
school. | 





Life Agency Notes 








Louis Niman has been appointed mana- 
ger of the Kansas City No. 1 district for 


the John Hancock Mutual Life. He 
started with the John Hancock as an 
agent at Omaha in 1927. The following 
year he was made assistant manager 


Omaha and served in that capacity until 
recent appointment. 
* * * 


his 


Assistant Superintendent A. C, Stafferd 


of Long Beach, Cal., has been promoted 


to superintendent of the Huntingto 
Park district by the Prudential Heé 
succeeds Superintendent Boyd, who has 
been transferred to Glendale J B 
Myers, superintendent of the Glendale 
district, has retired. 
*x* * * 
The Fidelity Union Life of Dallas 


appointed C. R. Granberry and EE, G. 


Hightower associate general agents at 
Houston, Tex. 
a a 
The Prudential is opening an ordinary 
office in the American Bank building, 
Davenport, Ia., under management f 


with the company 


Ww. S. Fuller, formerly 
in Chicago. 
x * * 

Superintendent P. Walentine of the 
Western & Southern has been trans- 
ferred from Maysville, Ky., to Warren, 
O., due to the consolidation of Maysville 

| with the Newport, Ky., district. The 
Lexington office passes into the Coving- 


_C. A. Hemsworth, former manager | 


- southern Nebraska for the Equitable 
Life of Iowa, has been placed 
of the Lincoln agency of the Sun Life 
j which recently entered Ne- 


of Canada, 


in charge | 


| formerly 


braska. 

N. E. Smith has been appointed gen- 
‘ agent at Los Angeles for the Se- 
curity Mutual Life of Binghamton, N. Y. | 


Manchester, O., 
from the Nor- 


and the 
detached 


ton territory 
office is now 
wood office. 

* * * 


W. J. Mayer has resigned as manage! 
of the life department of the Behrend- 
Levy-Rosen agency of Los Angeles to 
establish his own agency with offices in 
the National City Bank building. He 
assistant manager of the 
agency Aetna Life. 


Francisco of the 








_ EASTERN STATES ACTIVITIES 














Dunham Sounding a Warning 





Connecticut Insurance Commissioner 
Calls Attention to Danger of Dealing 
With Unlicensed Companies 





ITARTFORD, Dec. 11.—Persistence 
oi unlicensed companies in seeking busi- 
ness in Connecticut and numerous in- 
quiries from residents concerning the 
standing of these companies have 
prompted Commissioner Dunham to is- 
sue a warning to the public not to buy 
nsurance of any kind from companies 
not licensed in the state. 

Commissioner Dunham calls atten- 

n to the fact that agents and brokers 
re prohibited by the laws from solicit- 
ng or procuring insurance for any com- 
pany net licensed in Connecticut, the 
penalty being a maximum fine of $500 





Policy Proceeds to Pile 
Up 125 Years, Go to Poor 





Mayor J. M.. Curley of Boston has 
nsured hrs life for $102,000 with the 
Metropolitan Life, which amount on his 
death is to be put into a trust fund and 
allowed to accumulate until it reaches 
the estimated value of $26,112,000, 125 

irs hence, when the annual income, 
estimated at $1,250,000, will be distrib- 
uted among the poor of Boston of that 
Mayor Curley suggests that simi- 

action be taken by nine other men 

Loston to the end that the Boston of 
he future might be relieved of any ex- 

nse in caring for its poor. 

Che income will be paid to his chil- 
dren during their life. On the death 

the last child the fund is to be kept 
intact and earnings allowed to accumu- 
] te for 125 years. 











and jail sentence of three months. News- 
papers, magazines and other period- 
icals in Connecticut which aid such com- 
panies to solicit business by publishing 
their advertisements or radio stations 
in Connecticut which broadcast solicita- 
tions violate a law passed in 1929, which 
provides a maximum penalty of $100 
fine or imprisonment of not more than 
six months or both. 


Woods Agency Keeps Up Pace 


After celebrating its 50th anniversary 
by paying for $100,000,000 of life in- 
surance in a single vear ending Nov. 1, 
the E. A. Woods Company of Pitts- 
burgh wrote 827 applications for $4,873,- 
404 in November. 

The first week of December, “All 
Producers Week,” resulted in the writ- 
ing of 857 applications for $3,762,227. 
Sales the first six days of December 
exceeded all of November in number 
and just $1,000,000 short in volume, with 
more than 100 applications awaiting 
medical examinations. 

As a result of the momentum gained, 
there is every indication that the agency 
will close 1930 with a splendid business 
for December. 


Conduct Philadelphia School 

Fifteen full-time agents of the Nathan 
Benedict agency in Philadelphia took 
advantage of the special six-day agency 


school sales clinic of the Continental 
Life of St. Louis. 
M. T. Mifflin of the home office was 


discussed various sales 
and gave a comprehen- 
company’s new policies. 


in charge. He 
approach plans 
sive talk on the 


J. EK. Cornish, 26, son of R. B. Cornish 
of Day & Cornish, Newark, general 
agents in New Jersey for the Mutual 
Renefit Life, died last week, He was 
with his father’s agency. 








OPPORTUNITY 
BECKONS 


Men of ability and character who are willing 
to give all they have to the organization and 
development of territory in the services of the 


SPRINGFIELD LIFE 


who are ambitious to enlarge their personal 
income, are invited to get in touch with us. 


All Standard Policies Written 





$1.00 A MONTH 


Buys regular Old Line Ordinary Life Insur- 
ance for both children and adults. 


BIG MONEY FOR THE GO-GETTER 





Send your inquiry direct to 


A. L. HEREFORD, President 


SPRINGFIELD 
LIFE INSURANCE CO. 


SPRINGFIELD, ILLINOIS 











BIG OPPORTUNITIES WITH 


GREAT REPUBLIC LIFE 
INSURANCE COMPANY 


of LOS ANGELES, CAL. 


This Company has General Agency openings in Texas, Oklahoma, 
Arkansas, Missouri, Kansas, New Mexico, Arizona and California. 
Liberal first year and renewal commissions, together with exceptional 
line of policies and other attractive inducements offered to capable men 
of high character and records of successful experience who would be 
interested in building a profitable future with a progressive Western 
company. For full information address 


W. H. SAVAGE, Vice-President 


Great Republic Life Building, 756 So. Spring Street 
Los Angeles, California 

















The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes care of 

him. Life insurance field work is a business, and subject to the principles 
of general business. Those who achieve in this work are those who give it 
their undivided and full thought and effort. Isn't this merely natural and 
logical ? 

Life insurance field work under satisfying conditions is a career giving 
opportunity for achievement and profit according to ability and undivided 
effort. THe Muruat Lire Insurance Company or New York affords such 
conditions to its field workers. Life insurance in all standard forms, annuities, 
disability and double indemnity benefits, prompt and equitable dealings, and 
facilities for serving policyholders in practical ways combine to make its 
agency force successful. 

Earnest-minded men and women of character and ability contemplating a 
career in full-time field work are invited to apply to 


The Mutual Life Insurance Company 


34 Nassau Street of New York New York, N. Y. 
DAVID F. HOUSTON GEORGE K. SARGENT 
resident 2nd Vice-President 
and Masager of 
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Team Work 


The Company’s fall campaign utilizes 
a variety of sales plans that have proved 
effective in the hands of several agents. 


By working along the same broad 
lines Connecticut General men profit by 
each other’s experiences and enjoy the 
stimulus such team work supplies. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Over a Billion in Force 














An Investment 
In Independence 


Once again a business depression is 
demonstrating that life insurance is an invest- 
ment in independence. Its policy values stand 
apart, undiminished and secure, from those of 
the generality of properties and from those of 
securities whose selling price and collateral 
value are affected by an adverse business cycle. 


Whether at death, or in such an emergency 
as the present one, or in old age, life insurance 
is the average man’s one sure reliance for the 
independence of his family, the security of his 
and their lives in times of crisis, and for his own 
independence in the later years. And many a 
business today is still living, and will survive, 
because of its investment in the independence 
of economic conditions which life insurance 
alone can give. 


The life underwriter has a vocation which 
indeed ranks him among fundamental finan- 
cial stabilizers of his country. 


WM. A. LAW, President 


Wm. H. Kingsley, Hugh D. Hart, 
Vice President Vice President 


J. V. E. Westfall, Vice President 


THE PENN MUTUAL LIFE INSURANCE CO, 


PHILADELPHIA 


Independence Square Founded 1847 

















Central Western 
State News 














Cincinnati Chapter Is Formed 


Many C. L. U. Men Active in Organi- 
zation to Affiliate Later with Estate 
Advisors Group 








A new chapter has been added to the 
American Institute of Estate Advisors, 
formed some months ago at Chicago, 
with the organization of the Cincinnati 
Association of Estate Advisors. C. V. 
Anderson is president. Other officers 
named at the initial meeting are: Secre- 
tary, Ray Hodges; executive committee- 
men, Guy Randolph, Abner Thorp, 
“Diamond Life Bulletins”; John Brew- 
ster, Walter Strauss and Messrs. 
Hodges and Anderson. 

It was significant that a large propor- 
tion of those present at the organization 
meeting were holders of C. L. U. de- 
grees. Four trust officers also attended. 
H. T. Powers, president of the national 
organization, took an active part in 
forming the Cincinnati group. He an- 
nounced that meetings will be held each 
month in the form of conference groups 
and when Cincinnatians have met re- 
quirements and passed an examination 
they will become members of the 
American institute. 





Illinois Companies Can’t 


Buy U. S. Steel Preferred 





Attorney General Carlstrom of IIli- 
nois has delivered an opinion that the 
Illinois director of trade and commerce 
may not legally approve the purchase of 
preferred stock of the United States 
Steel Corporation by an IIlinois life 
insurance company as an investment. 

Under the life insurance act of 1869, 
the attorney general explained, life com- 
panies could invest in stock and secur- 
ities approved by the director of trade 
and commerce, but the act of 1907 regu- 
lating the investments of life insurance 
companies specifically prohibited invest- 
ments of stocks of mining and manu- 
facturing companies. The former sec- 
tion, being in conflict with the latter, 
has been repealed, according to Mr. 
Carlstrom. 





Rules on Dissolution Plan 


A projected insurance company which 
has filed articles of incorporation but 
not perfected the same can only be dis- 
solved, according to an opinion given 
Commissioner Freedy of Wisconsin by 
the attorney general, by filing of a writ- 
ten revocation with the register of deeds 
of the county in which the company is 
located. This does not relieve the stock- 
holders of any obligations that may 
have been incurred. 





Indiana Equitable Agents Meet 


H. L. Rogers, Indiana manager 
Equitable Life of New York, will con- 
duct his annual winter conference in 
Indianapolis this week. At a dinner 
dance Friday evening for the agents and 
their wives R. C. Stephenson, president 
American Bankers Association, will 
speak. D. A. Walker, second vice-presi- 
dent from the home office, and M. J. 
Donnelly, a million dollar producer of 
the E. A. Woods Company agency, 
Pittsburgh, are also on the program. 
The Indiana department will close 
1930 with $15,500,000 of new business 
to its credit, an increase of $2,000,000 
over last year. 


Indiana Day Plans Announced 


R. E. Coffin, general chairman Indiana 






THE LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 


FORT WAYNE, INDIANA 


Mention 

The National 
Underwriter 
when writing 
for a free copy 
of 

“The Lincoin 
Life Man.”’ 


$1,000 to $1,600 


Ordinary Life Insurance at An 
Average Cost GUARANTEED 
OF ONLY $14.00 per $1,000 
ALL PREMIUMS 
RETURNED 


in addition to face of policy 
in event death before age 60 





FULL FACE THEREAFTER 
AND PREMIUM REDUCED 20% 


Original cost, age thirty, $21.40 
per $1,000 to age 59; $17.19 
per $1,000 thereafter 


Write for Sample and Particulars 


This is one of many unique contracts 
issued by 


Federal Union Life 


FRANK M. PETERS, President 
Cincinnati, Ohio 





Insurance Day, announces that the “get- 











together night before” party will be held 
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LIFE INSURANCE EDITION 











Jan. 19. 
aft ernoon sessions Jan. 20, and a special 
lun wcheon program, but no evening ban- 


quet. The theme of the program will be 
“How to Increase Your Earnings” and 
the speakers will be selected because of 


manship. C. O. Bray is chairman of the 
speakers committee and C. F. Merrell, 
chairman of registration. It is proposed 
to make the program of great practical 
value. 








IN THE MISSOURI VALLEY — 











Can ent Twisting, Says Dort |< 





Companies Should Refuse to Accept 
Business and Cooperate with Insur- 
ance Department 





GRAND ISLAND, NEB., Dec. 11— 
Life insurance companies can put an end 
to twisting and rebating by agents any 
time that they want to, Commissioner 
Dort told the Nebraska Association of 
Life Underwriters’ conference here last 
week. If they will refuse to accept the 
business and report to the department 
the agent who offers it, this evil will dis- 
appear. If the companies are not will- 
ing to do this, then the law should make 
them culpable as well as the agent, be- 
cause if it is unlawful for the agent to 
use these methods in getting business it 
should be unlawful for the company to 


take it. 

Most of the companies, he said, and 
many of the agents have made com- 
plaints of these practices, but lack of 


funds has made it impossible to order 
the investigations and prosecutions that 
should follow. He believes the law 
should be amended so as to provide a 
definite penalty, and that a more severe 
one, including permanent cancellation of 
license, is needed to meet the situation. 
At present the extreme penalty is sus- 
pension for 90 days. He said that twist- 
ing would be reduced also if the law 
were amended requiring agents to sell 
their own policies on their merits and 
forbidding a comparison of them by 
agents with contracts in possession of a 
prospect. 

Over 150 life insurance men registered 
for the conference. W. H. Logan pre- 


sided, and addresses were given by 
W. W. Winne of Denver and A. H. 
Kollenberg of Grand Rapids. Commis- 


sioner Dort’s paper was read in his ab- 
sence. The conference unanimously 
adopted a resolution approving the ex- 
cellent work started by the department 
in eliminating illegal practices in the 
selling of life insurance and also the 
recommendation of Commissioner Dort 
that inspectors and investigators be 
employed to look into complaints and 
clean up the situation. 





Graduates of Kansas City 
Sales School Are Honored 





A banquet was given in Kansas City 
for 75 life underwriters who had com- 
pleted the ten weeks’ special training 
school conducted by the Kansas City 
association. Fred Deichman, “million- 
aire” of the Equitable of New York, and 
H. A. Hedges, general agent of the 
Equitable of Iowa and president of the 
association, spoke. 

A. C. Sweeny of the Mutual Benefit 
presented R. K. Tindall, Pacific Mutual, 
with a loving cup for the best all-around 
excellence during the school. H. S. 
Cherniss, New England Mutual, and 
Ralph Baughman, Aetna Life, tied for 
second place. Paul W. Aurell, Provi- 
dent Mutual, stood third. 

B. B. Boyd, Northwestern Mutual, 
won first place for the best sales talk 
with one on “Mortgage Protection” : 


= Stacey, State Mutual, second, “Fam- 
* Income Insurance,” and J. E. John- 
7 Business Men’s Assurance, third, 


!:dneational Insurance.” 


Corn Belt Officers Named 


Organization of the Corn Belt Life of 
Lincoln, Neb., an old line, legal reserve 
company, has been completed by the 








election of these officers: President, C. 


Sanden; vice-president, C. E. Van- 
Patten; secretary, G. S. Keeley; treas- 
urer, E. J. Larsen; Emory Hardy, Clark 


Oberlies, Harry H. Everett and R. H. 
Rogers, directors. Dr. H. H. Everett 
will be medical director, and Haight, 
Davis & Haight of Omaha, Indianapolis 
and Kansas City, actuaries. The com- 
pany expects shortly to start writing 
business. 





Establish Registration Bureau 


KANSAS CITY, MO., Dec. 11.—In 
order to protect the beneficiaries of pol- 
icyholders whose policies or other valu- 
able papers might be lost or destroyed, 
the First National Insurance Registra- 
tion Bureau has been incorporated here 
by Joe Lassen and Martin and I. Bern- 
stein, Kansas City lawyers. For 2 nom- 
inal fee, policy numbers, companies, 





There will be morning and | their reputation as instructors in saieo- | beneficiary and amounts will be main- 


tained in a permanent record by the 
new company, on customers’ life, acci- 
dent and health, fire and other policies. 
The customer will retain policies and 
papers, but in case of loss their iden- 


tification may be obtained by calling 
the offices of this company, which ex- 
pects to establish branches in various 
cities. 


Surprise Party for Squires 


The St. Louis agency of the Bankers 
Life of Iowa gave a surprise party for 
E. G. Squires, agency manager, in honor 
of his 61st birthday. About 40 agents 
were present for the celebration. Mr. 
Squires is vice-president of the St. Louis 
Life Managers & General Agents Asso- 
ciation. 


Rules on Stolen Securities 


The state of Missouri is not liable for 
the theft of securities deposited with the 
Missouri department under the insur- 
ance laws of the state, according to an 
opinion by the attorney general's office. 
Neither is the insurance superintendent 
liable for losses of this kind under his 
official bond unless he wilfully fails, re- 
fuses or neglects to follow the law spe- 
cifying the method or manner of safe- 
guarding the securities. 








Southern States 
Local News 





Says State Has Broken Faith 


Author of Alabama Tax Exemption Law 
Assails Suits Filed by the 
Attorney General 

















BIRMINGHAM, ALA., Dec. 11.— 
Alabama has broken faith with insur- 
ance companies which have more than 
$100,000,000 invested in real estate loans 
in the state by seeking to collect $2 
per $1,000 as a franchise tax, declares 
State Senator Charles B. Teasley of 
Montgomery in a formal statement. He 
says suits filed by the attorney general 
are particularly unwise at this time and 
contrary to legislative enactments. 

Senator Teasley drafted the law which 
was passed by the legislature in 1907 
exempting companies from tax on 
loans other than the usual mortgage 
recording fee. He says the good faith 
of the state demands that these compa- 
nies be protected against this tax, as 
they came into the state with the dis- 








A COMPLETE POLICY SERVICE 


The Royal Union Life Insurance Company offers a full and complete 
line of policies to answer every agency need: 

















Royal Union Life Building 
Cor, Seventh and Grand Ave. 
Des Moines, Iowa 


Women 





ROYAL UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 
A. C. TUCKER, President 


Age limits 0 to 60. 


basis with men. 
Non-medical privileges. 
Rapid plan inspection service. 


Juvenile policies with pre- 
mium payor insurance added. 


Group life insurance. 


If you are not now under con- 
tract and are looking for a 
profitable agency connection 
it would pay you to investi- 
gate our proposition. 


accepted on equal 

















THE NATIONAL 





UNDERWRITER 


December 12, 1930 














STOP - LOOK - LISTEN 
Get In the Big Money Now! 


The reason that men without insur- 
ance experience are now producing 
at the rate of $1,000,000 a year is 
because the people who buy our 
policy now automatically share in 
the profits on a certain number of 
shares of stock as long as they live 
and keep the policy. 


Could you sell insurance with the 
cooperation of a few stockholders? 


Operating only in Illinois. 


Write today to Wilbur Wynant, President 


STATE LIFE OF ILLINOIS 


HOME OFFICE 


332 South Michigan Ave. Chicago 














C. L. U. CANDIDATES 


The following reference books for the “Chartered Life 
Underwriter” degree can be obtained from The National Un- 
derwriter, 175 W. Jackson Blvd., Chicago. Liberal discount, for 
quantities. 


Recommended Study Texts 
for the C. L. U. Degree 
I. LIFE INSURANCE FUNDAMENTALS 


(a) Economics of Life Insurance 
(1) Economics of Life Insurance—Huebner.............. 
(2) Outline of Study of Human Needs and Life Insurance 


WL Atsadesnqnduacoetionens skesenesesesateetasedeunens 30 
(b) Principles and Practices 
CED EAD TUTORS —ONRT cc cccccccvcceccccccccsotccccceosos 2.75 
See ED IMEI nctcccccceccsccccecscoscsecosescts 4.00 
II. LIFE INSURANCE SALESMANSHIP 
(a) Principles of Salesmanship 
Selling Life Insurance—Stevenson..........ccee-sessesscececes 3.50 


or 
A Brief Course in the Selling of Life Insurance— 
yy ee EY LO * eee prrer ree 5.00 

(b) Psychology of Salesmanship 
(1) Psychology of Selling Life Insurance—Strong.... 


or 
(2) Psychology for Life Insurance Underwriters—Root........ 3.00 
III. GENERAL EDUCATION 


(a) Economics 
Principles of Business—Gerstenberg...........0scceeeeeeeesces 5.00 
Economic Problems of Modern Life—Patterson & Scholz.... 3.00 
(b) Government 
00 


The New American Government and Its Work- -Youpg...... 3. 
Taxation—Loman Se ceenseneecenocosoqsessescecesocecsoesceces GE 
(c) Sociology 
(1) ~ = of Social Well-Being—Bossard...............++ 3.50 
(2) Relation of Life Insurance to Education and Philanthropy | 
MUNG ceccducdecesvcersenuedacndbentevixescnvacéausnces 0 
Sociology of Life Fmeuramce—Wo0ds......ccccccsovccscccces Soe 


(d) English 


A College Handbook of Writing—Woods..............ssseeees 1.20 
IV. COMMERCIAL AND INSURANCE LAW 
(a) General Commercial Law (any of following three) 
American Business Law—Sullivan. ........ccccssccscscscccccce 2.50 
Manual of Commercial Law—Spencer...........scsceseeeeeeee & 3.50 
Law in_ Business Problems—Schaub..............csceceeceeees 6.00 


(b) W its, Trusts and Estates 
(1) Life Insurance in Its Relation to Wills, Trusts and 
Estates—Madden 2: 
or 
Living Trusts—Including Life Insurance Trusts— 
SE Sie. CIN i ccicc cuendeenwewaneds «<uedadeneincwene Tae 


V. FINANCE 
(a) Corporation Finance 
Rudiments of Business Finance—Meade & Scholtz........... 2.00 
(b) Banking and Credit 
Banking and Business—Willis & Edwards..................+- 3.50 
(c) Investments 
Investments—New 1929 Edition—D. F. Jordan................ 4.00 


tinct understanding that this levy would 
not be made against them. 





Contract With Georgia University 


The All-States Life, Montgomery, 
Ala., has just closed a contract with the 
scholarship committee of the alumni as- 
sociation of the University of Georgia 
for its special 20-pay policy. This is 
similar to the policies previously con- 
tracted for with Auburn, Mississippi, 
Oglethorpe University, Sewanee and 
Spring Hill College, under the terms of 
which a large part of the dividends are 
awarded to the colleges. 


Must Pay for Whole Year 


MONTGOMERY, ALA., Dec. 11.— 
Although an insurance company may 
have been in business in Alabama only 
one month in a year, it must pay pre- 
mium taxes for the entire 12 months, 
according to an opinion rendered the 
state insurance department by the at- 
torney-general. Premium taxes, under 
the law, are payable each year by 
March 1, based on the business done 
during the preceding year. 


Oklahomans Win Honors 


Two Oklahoma City men have won 
scholarships in the class in advanced life 
underwriting to be conducted at the 
home office of the Phoenix Mutual Life. 
F. P. Fonville, Jr., had the highest sales 
volume for November of any agent of 
the company, with $235,000 to his credit, 
75 percent of which was prepaid. P. K. 








Frost led in the junior group, with 
$110,000 written in 
percent prepaid. Only eleven men will 
attend the school. 


Announce Oklahoma Program 


OKLAHOMA CITY, Dec. 11.— 
Three nationally known speakers are on 
the program for Life Insurance Duy, 
Jan. 10. L. M. Crandall, New England 
Mutual, Norwich, Conn., will speak on 

‘An Application per Call”; R. B. Hull, 
managing director National Association, 
on association work; and Mrs. W. § 


Pritchard on “Women, the Ultimate 
Consumers of Life Insurance.” Arrance- 
ments are also being made for Mr 


Pritchard to address leading women’s 


clubs of the city. 





To Operate on Reserve Basis 


It is expected that the First National 
Life of Montgomery, Ala., will go on a 
legal reserve basis early in 1931, 
Officials of the company indicate that 
policies looking to that end are being 
prepared but they are not now in posi- 
tion to state exactly what time the 
formal announcement can be made. The 
company is now operating as a mutual 
aid organization. 


Plan Successful Year 


The Texas Security Life of Dallas ; 
making elaborate plans to m ake 193i a 
successful year. This year has been 
spent mainly in development ‘although 


a good volume of business has bx 
written. 











PACIFIC COAST 


AND MOUNTAIN 














Fishback Appeals Tax Ruling 


Washington Department’s Controversy 
With Pacific Mutual Goes to 


State Supreme Court 


Commissioner Fishback of Washing- 
ton has appealed to the state supreme 
court from a ruling of the lower court 
that the Pacific Mutual is entitled to 
pay its excess gross premium tax in 
Washington in installments. The ex- 
cess was collected under the retaliatory 
law of Washington on the theory that 
California imposes a gross premium 
tax of 2.6 percent on Washington in- 
surance companies doing business in 
California compared to a tax of 2.25 
per cent assessed in Washington. The 
Pacific Mutual contends that inasmuch 
as in California one-half of the tax is 
payable in the early part of August and 
the other half the following February, 
that such an arrangement should be ap- 
plicable in Washington. In the latter 
state payment of the tax is required 
before March 30. The Pacific Mutual 
wants to pay on the installment plan 
in Washington or receive an allowance 
by way of discount. 





Prudential Men Set Record 


The contest staged the last two weeks 
of November by the Bay area districts 
of the Prudential in San Francisco, 
Sacramento and San Jose concluded 
with a get-together dinner in Oakland. 
A. W. Clevenger, superintendent of San 
Francisco No. 1, was the leader in the 


contest. There were 65 present. 
In _ this contest over $3,000,000 of 
business was written. It followed a 


previous drive known as the “anniversary 
contest” in honor of Second Vice-Presi- 
dent Macklin, with over $4,000,000 in 


$7,000,000 secured by these Prudential 
industrial districts in one month. 





Plan Speakers Bureau 


The San Francisco General Agents & 
Managers Association is planning the 
formation of a speakers’ bure au, the pur- 
pose of which will be to have qualified 
underwriters appear before the various 
women’s’ clubs about the San Francisco 
metropolitan area. 


Foster Reorganizes Agency 


The San Francisco agency of thie 
Union Mutual Life is under the process 
of reorganization. G. F. Foster, supe: 
intendent of agencies, is in San Fran- 
cisco and is about to appoint the su 
cessor to Harlie Norris who rece! 
resigned. 


Fuller Named Supervisor 


M. H. Fuller, agency supervisor 
the home office agency of the Great Re- 
public Life, M. M. Waddle & Son gen- 
eral agents, has been transferred to the 
home office as an agency supervisor. 
He will secure and train new agents in 
the California field. Mr. Fuller was 
formerly with the Western States Life 
as agency director in Los Angeles. Be- 
fore going to California he was for some 
time a member of the home office statt 
of the old Idaho State Life at Boise. 


American Life of Detroit 


The American Life of Detroit has 1 
vised the maximum amount of insura! 
that will be accepted on a non-medical 
basis. On men and single women in 
desirable occupations $3,000 will be 
taken for the first year, $2,000 the sé 
ond year and $1,000 thereafter up to a 
total of $10,000. On married women the 
first application is $1,000 with additional 
amount per $1,000. In Iowa and Okla- 





business writen. This is a total of over 


homa the maximum amount is $2,000. 








Organized 1850 


THE UNITED STATES LIFE 'Ssvtany 
In the City of New York 
Over 78 Years of Service to Policyholders 

Good territory for personal producers, under direct contract 
HOME OFFICE: 156 Fifth Avenue, New York City 


Non-Participating Policies Only 
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Good Time to Get New Men | more difficult to obtain the better man. 


Business Conditions Make It Possible to 


Attract High Grade Material to 
Accident-Health Field 


While there seems to be a general 
tendency to halt expansion of accident 
and health agency forces at this time, 
some of the most successful executives 
1 this field believe that this is an ex- 
eptionally 


| be asked by 


good period for attracting | 


the services of high grade men to the 


ccident and health business. 
Many men of more than 
caliber, who have been going along dur- 
ng the past year making a good in- 
ome, suddenly find this income en- 
tirely cut off. They are now in the 
100d to recognize that a business which 
builds a steady income, not fluctuating 
widely even during periods of business 
depression, is desirable. As soon as 
business conditions improve, 


not be willing to undertake the building 
process necessary to get started. Now, 
while some of them are earning nothing, 
they can be obtained and if they are of 
the right sort can make enough to live 
on while they are starting to build their 
agency. 


Big Opportunity Seen 


An executive, whose accident and 
health department shows a healthy in- 
crease in premiums this year, says that 
he believes the big opportunity for acci- 
dent and health companies at this time 
and during the next few months lies in 
enlisting the services of high grade 
men in the accident and health business. 
Particularly where it is desirable to 


make a change in managers, it is possi- | 


ble to obtain unusually good men now. 
The tendency is to let these matters 
drag along until business conditions im- 
prove but when that time comes, it is 


many of | 
these men will be located again and will | 


ordinary | 


| juster. 


Want Companies to Pay Fees 


TOPEKA, KAN., Dec. 11.—The 1931 
the Kansas legislature will 
the insurance department 
to require that accident and health in- 
surance companies operating in this 
state be compelled to pay attorney fees | 
to policyholders when the companies 
force policyholders to go into court to 
collect a claim. 

“Under our laws at present the com- 
tornado and 


session of 


panies writing fire, hail, 

similar lines of insurance are required 
to pay an attorney fee when they fail 
to pay claims and the courts are re- 


sorted to for collection,” said W. E. 
Davis, Jr., the department's claim ad- 
“It is usually the poor man with 
little money who has the health and 
accident policies that cause most of the | 
trouble in adjustment. The claims are 
of smali amounts usually, and the pol- 
icyholder cannot afford to bring a suit 
to collect when he has to pay the law- 
yer. I do not see any reason why the 
accident and health companies should 
not be compelled to pay the attorney 
fee in litigation growing out of claims 
on that class of policies.” 


Chicago Club to Hear Neal 


Dr. J. R. Neal, secretary of the Abra- 
ham Lincoln Life and president of the 


Health & Accident Underwriters Con- | 
ference, will address the Accident & 
Health Managers’ Club at Chicago at 


its meeting next Monday on “Observa- 
tions in the Accident and Health Field.” 
The meeting, which would ordinarily 
have been held this week, was postponed 
one week in order that the club might 
have as its guests a number of the mem- 
bers of the executive committee of the 
Health & Accident Conference, which 
holds its mid-winter meeting in Chicago 
the following day. 
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Meet with the Club Women | 


Address Joint Gathering Held in 
Newark 


R. B. Hull, 





NEWARK, Dec. 11. 
managing director National Association 
of Life Underwriters, in his talk on 
“Business Conditions of the Country” 
before the joint meeting of the New 
Jersey Federation of Women’s Clubs 
and the Newark association laid particu- 
lar stress on the state of mind among 
people in general. “What we need 
most,” said Mr. Hull, “is optimism, not 
silly optimism but courageous optimism, 
from which tremendous uplift generally 
will result.” 

In her talk on “Women and Life In- 
surance,” Mrs. W. S. Pritchard, director 
of the department of American family 
of the National association, said women 
were indifferent to life insurance, but the 
Federation of Women’s Clubs is now 
conducting a campaign which is educat- 
ing women as to the value of life in- 
surance. She also described the work 
the federation is doing and the success 
of its managers with the cooperation of 
life underwriters. 

Miss Alice Lakey, insurance adviser 
of the Federation of Women’s Clubs, 
said the campaign the federation is now 
conducting is not alone teaching some 
women of this country the value of life 
insurance but also the need of fire, lia- 
bility, rental and burglary coverage. In 
conclusion, she said that the woman in 
the home today is the great stumbling 
block that stands between the life under- 


| Fred 


| 





| life c anie d lif jerwriters t 
R. B. Mell, Mire. Pritchard, Mics Lobeay | ince io the faderotinn’s eduratinnal can 


writer and the man he is trying to in- | 
sure. She renewed her appeal to the | 





join in the federation’s educational cam- 
paign on life insurance so it may reach 
a wider audience. 

* * * 

Binghamton, N. Y.—James A. 
of the Penn Mutual's educational 
will be the speaker at the monthly din- 
ner of the Binghamton association Dec. 
8. His address, “Making Ourselves More 
Interesting Salesmen,” has been deliv- 
ered in many cities. 

‘es @ 

Arizona—C. O. Dietterich was elected 
president of the Arizona association at 
its regular meeting in Phoenix. He suc- 
ceeds C. W. Elliott. Other officers 
chosen were C. S. Martin, vice-president; 
R. C. Johnson, secretary-treasurer, and 

Joyce, executive committeeman. 
retiring president automatically be- 
member of the executive com- 
Holdover members are F. B. 
Stanley B. Coffin and Del- 

Plans were laid for ob- 

life insurance educational 
18-23. 

x * * 

Louisiana—The value of corporation 
insurance as a safeguard for bank 
credit was so clearly demonstrated dur- 
ing the recent period of business depres- 
sion that soon it will be required by 
bankers as generally as financial state- 
ments are required of customers now. 
This statement was made to the Louis- 
iana association by Thomas tegan, 
credit manager of the Canal Bank & 
Trust Company, at a luncheon in New 
Orleans. Representatives of the credit 
departments of all New Orleans banks 
were guests. Fred E. LeLaurin presided. 


Preston 
staff 
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mittee. 
Schwentker, 
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& 2 
Shreveport, La.—Joe Maryman, star 
producer of the Aetna Life at Little 


spoke at the monthly meet- 


Rock, Ark., 
North Louisiana association. 


ing of the 
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LISSEN, BILL— 


Merry Christmas, Happy New Dear! 


while perhaps suggesting, 
forecast an approaching 


little silhouette, 
not necessarily 
season or event— 


Our 


ck CS 





More than two hundred wide-awake fieldmen have 

responded to our “Lissen-Bill” essays which 

have appeared regularly since May in The Insurance lield, The National 

Underwriter, The Spectator, The Insurance Salesman, Life Insurance 
Courant and Life Association News— 


nd the Little Layout up there in the Northwest Corner is an unofficial 
pose of a typically prosperous and joyous OSL/CO Salesman treating 
his community to a Christmas Carol during the hottest week we had in 
August— 


Why not set that Good Resolution of yours to working so as to have it in 
Full Force, 100% Operative, and Non-Lapsable on or before New Year's 
Day?— 

Scores of Work-to-Win Salesmen have identified themselves with our 

Company the past six months, and you, too, can go into business with 

us on the partnership basis and create a mid-summer Xmas in 1931— 

Christmas Tree, Candied Apple, Little Birdie, Snowbank and all— 


to approach you, Bill (not so statistical or 


Maybe not a dignified way 
something tells us that you warm up better 


oratorical) but, somehow, 


to Friendly Chats and Plain Talk— 

A generous rate of commission—permanent renewals while you live—a 
liberal post-mortem payment of renewals for your estate—we'll do our 
part to help you make every day Christmas while you're here—and 


perpetuate the Yuletide spirit for those you love when you are gone— 


THE OHIO STATE LIFE INSURANCE COMPANY 
Columbus, Ohio 
Non-Participating 


ACCIDENT 


Participating 
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: More 
Protection 
for Same 


Cash Outlay 


That’s What Your Client Gets 
in Our New “Business Men’s 
Special” Life Policy 





A Contract Designed to Fulfill His 
Dreams by Giving Him Maximum 
Protection Now, When Needed 
Most, but with Sufficient Flexi- 
bility to Take Care of His 
Future Requirements 





-—Some of the Features— 


Term to Age 65—Convert- 
ible as of original age or 
at attained age any time 
before Age 60 to any regu- 
lar Life or Endowment 
plan—Substantial guaran- 
teed annual credits on con- 
version—Guaranteed cash, 
loan or other  non-for- 
feiture values beginning at 
end of third year and in- 
creasing annually — Usual 
disability and double in- 
demnity benefits — Invest- 
ment opportunity. 











An Agency for You Somewhere in 
This Territory 














Unite With a Progressive Com- 
pany and Progress With It 











For the last 11 years he has produced 
more than $1,000,000 of business each 
year. 
* * * 
Ottawa, Can.—“Know your business, 


be above board, play fair and square and 
you will succeed in your business,” was 
the advice given the Ottawa association 
by H. E. North, third vice-president and 
Canadian manager of the Metropolitan 
Life. Mr. North had as his theme “Mod- 
ern Salesmanship,” and constructively 
criticized the salesman of today. 
* * * 


Chiengo—J. A. Stevenson, home office 
general agent in Philadelphia for the 
Penn Mutual and widely known educa- 


tor, is scheduled to speak to the Chicago 
association at its monthly luncheon 


meeting Friday noon on “Getting Ex- 
cited About Life Insurance.” 
* * x 
Boston—Mrs. W. S. Pritchard began 


her service as liaison worker of the Na- 
tional association with the federated 
women’s clubs of the country in Boston, 
at a luncheon attended by club leaders. 

President of Boston life companies 
and officers of the Boston and Massa- 
chusetts life underwriters associations 
were also _ present, with President 
George H. Tracy of the Boston associa- 
tion presiding. 

* * 

San Francisco—F. H. Davis, Denver, 
Penn Mutual Life western production 
manager, was the principal speaker be- 
fore the San Francisco association, Dec. 
10, on “Life Values in Life Insurance.” 
B. F. Shapro, Penn Mutual general 
agent and his assistant, G. F. McKenna, 
enacted a skit involving a discouraged 
agent. The annual Christmas meeting 
of the San Francisco association is to 
be held Dec. 23. 

* * * 

Syracuse, N. Y.—John H. York of the 
State Mutual Life spoke at a luncheon 
of the Syracuse association. He showed 
how successful agents base their selling 
talks on the general good of life insur- 
ance as an institution, rather than on 
the strength of their companies or the 
merits of a particular form of policy. 

* * * 

Michigan—The Michigan association 
will hold its annual meeting in Ann 
Arbor about the middle of January. A 
good attendance is expected, as the leg- 
islature will be in session and legisla- 
tive matters will undoubtedly be dis- 
cussed. 


Mrs. W. S&S. 





Pritchard, who is aiding in 
the educational work of the National 
association, will speak. She is expected 
to visit several Michigan cities early in 
1931. 

* * * 

Lansing, Mich.—Benefits of a properly- 
drawn life insurance trust were depicted 
to the Lansing association at its monthly 
meeting by W. E. Myers of the Union 





Guardian Trust Company, Detroit. A 


motion picture sketch dealing with life 
insurance was also a feature of the vro- 
gram. The Lansing delegation to the 
State convention at Ann Arbor in Jan- 
uary was selected. 

*x* * * 

Des Moines—W. W. Jaeger, vice-presi- 
dent and agency supervisor of the Bank- 
ers Life of Iowa, spoke at the December 
meeting of the Des Moines association 
on “Common Sense in Salesmanship.” He 
said there are four things necessary for 
the successful salesman—harmony, loy- 
alty, enthusiasm and service. He also 
listed four qualifications for the life un- 
derwriter, including proper mental atti- 
tude, vital energy, intelligence and am- 
bition. 

*x* * * 

Cleveland—The Cleveland 
will hold a luncheon meeting with the 
chamber of commerce Jan. 9. Prof. S.S8. 
Huebner, University of Pennsylvania, 
will speak on “Life Insurance for the 
Business Man.” 

An educational 


association 


conference sponsored 


by the Cleveland association, will be 
held Dec. 16. The subject will be “Life 
Insurance Trusts, Settlement Options 


and Selling Suggestions.” Speakers are 
E. B. Roberts, Cleveland Trust Company; 
Cc. W. Hippard, Northwestern Mutual, 
and N. D. Engelman, Canada Life. 

* * * 

Baltimore—At the meeting of the Bal- 
timore association, Dec. 11, Rev. Dr. C. E. 
McAllister will speak on “What a Clergy- 
man Thinks About Life Insurance.” 
Clayton Demarest, Jr., Baltimore general 
agent of the Atlantic Life, will speak 
on “Pernicious Volumenia.” 

The main speaker will be T. M. Scott 
of Philadelphia, the leading personal 
producer of the Penn Mutual Life. 

A resolution has been passed by the 
association protesting against the ac- 
tions of certain agents, who, the asso- 
ciation states, have been promiscuously 
recommending the change from endow- 
ment and limited payment policies to 
ordinary life and the use of the differ- 
ence in reserve to purchase additional 
insurance. 

x *k * 

Huntington, W. Va.—Huntington at- 
torneys were invited as guests at the 
December luncheon meeting of the Hunt- 
ington association. J. R. Marcum spoke 
on “Life Insurance Trusts.” 





*x* * * 
Toronto—aA. E. Patterson, general 
agent in Chicago for the Penn Mutual 


Life, spoke on “How to Sell More Life 
Insurance” at a meeting of the Toronto 
association Dec, 10. 

*x* * * 

Montreal—The Montreal association 
held a luncheon celebrating its 25th an- 
niversary. The two 
members, T. J. Parkes and A. H. Vipond, 
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surviving charter | 


reviewed the history of the association. | 


B. A. Dugal, superintendent of insurance 
of Quebec, and Alderman Max Seigler 
were also speakers. 
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Policy Literature. 


PRICE, $4.00 and $2.00 respectively. 





New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 
Rate Books, etc. Supplementing the ‘‘Unique Manual- 
Digest” and “‘Little Gem,” Published Annually in May and April respectively. 











ID eeeeneinn 





Monthly Limits Are Revised 


Equitable Life of New York Broadens 
Policy, Permitting $15 Minimum 
Premium 








The Equitable Life of New York has 
revised its requirements for monthly 
premium business, making $15 a month 
in premiums the minimum basis rather 
than $10,000 in volume, as heretofore. 
However, on two-year term policies the 
minimum will be $10 a month. The 
new limits are in effect so far as any 
decreased limit is concerned, but where 
an increased minimum would be in- 
volved, as in the case of 5, 10, 15 and 
20-year term policies, the rule applies 
only to business secured Jan. 1 or later. 

The new basis will allow the writing 
of policies for as little as $2,500 in some 
cases. The company anticipates a con- 
siderable increase in demand for monthly 
premium policies, now that buyers are 
obliged to budget their expenses with 
even greater care than in the past. The 








announcement to agents states that the 


new rule may be used to advantage with 
many policyholders who may find it dif- 
ficult to pay an annual, semi-annual or 
even a quarterly premium, but who 
might be ‘able to maintain their insur- 
ance on a monthly premium plan. 


New Midwest Life Policy 





Juvenile Educational Policy Broadens 
Usual Forms to Adequately 
Provide for Child 





The Midwest Life of Lincoln, Neb., 
has issued a new juvenile educational 
policy. This new contract is broader 
than the ordinary juvenile life plans 
which primarily protect the father in the 
event of the child’s death but do not 
provide sufficient protection for the 
child in the event of the father’s death. 
The Midwest policy is written for the 
period of years necessary to mature the 
contract at the age at which the child 
might be expected to be ready for col- 
lege, usually 18. 

If the parent is living on the maturity 
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date, the money for the child’s educa- 
tion is available either in a lump sum 
or in equal monthly installments of 
$22.26 per thousand of insurance in force 
during the college years. If the parent 
dies before maturity of the policy, an 
immediate cash payment is made plus 
an income of $10 per month per thou- 
sand of insurance in force for the main- 
tenance of the child and to provide for 
its expenses while attending grade and 
high school; then at the maturity of the 
contract the full amount of the policy 
is paid in cash, or an income of $22.26 
per month per thouasnd is paid during 
the four college years. 

In case of disability of parent before 
age 60 all premiums will be waived and 
a $10 monthly income per $1,000 paid 
the parent until his death or the matur- 
ity of the contract. The policy is avail- 
able in plans ranging from five to 20 
The rates are as follows: 





years. 
Premiums Per $1,000 
—— Age of Parent 
Years to 
Maturity 25 30 35 40 45 
3 $ BS 
191.90 192.32 192.92 193.91 195.50 
err 23 160.86 161 89 163.57 
=e wine 138.16 
06 6e 121.25 
adeew 108,23 
BO cence 97.90 
1 89.54 
SS sence 82.64 
l 76.88 
sn0ee 72.00 
— 67.82 
li 64.21 
errr a1. 
BS ossee 5S. 
. . 
Varies Family Income Form 


Ontario Equitable Issues Two Policies 
Paying to Beneficiary for Longer 
Than Usual Period 


\n unusual type of family income con- 
tract is announced by the Ontario 
Equitable of Waterloo, Ont., embodying 
an endowment at 65 with the provision 
that in case of death of the assured be- 
fore age 65 the usual 12 percent income 
1 year, or 1 percent of the face per 
month, shall be payable to beneficiary 
until such time as the assured would 
e been 65 had he lived. At that time 
the full face of the policy will be paid 
to beneficiary. 

here are two forms, one the endow- 
nent at 65 and the other a whole life, 
both bearing the provision mentioned. 
This differs from the ordinary family 
income contract as usually the income is 
p only for a stated period. For ex- 
auiple, on a ten year contract for the 
remainder of the first ten policy years 
and similarly on the 15 and 20 year 

rms. Thus with the 20 year form as 

tten by most companies if the as- 
sured died in the 19th policy year only 

year’s 12 percent income would be 
| to beneficiary and then the face of 
t policy; whereas, with the Ontario 
Equitable contract the income payment 
would continue until the year when the 
assured would have been 65. 

his is issued only on the select basis 
and not for less than $5,000. An extra 
premium is charged for this special 
benefit but it is said to be low. The 
ustial disability clause may be attached 

double indemnity as well. 
the case of the endowment form if 
assured lives to age 65 he draws the 
ey himself. The endowment policy 
will not be issued for less than $2,500. 
Rates for the two forms are: 
——Whole Life—, -—End at 65 
$5,000 $2,500 












With 
\s P ‘ m. Dis. Prem. Dis. D. 1 
‘ $ $ 
2 98.7 75 108.25 
105.75 118.50 
117.60 131.60 
ae 00 4 49.75 






United "Pacific Life 


protected income policy is now 
£ issued by the United Pacific Life 
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of Seattle. A retirement age of 65 is 
assumed, and also that the assured will 
have an earned income to that date ex- 
cept for death or disability. Policy 
covers either death or death and disabil- 
ity contingency by monthly income to 
beneficiary, from insured’s death until 
anniversary of the policy nearest his 
age 65 if he had lived. Disability may 
be included and the same income will 
be paid to assured in case of his total 
disability as would be paid to beneficiary 
if he died. Premium is the same at all 
ages. The policy has no surrender op- 
tions but has usual exchange privileges 
to other forms without medical examina- 
tion before age 55. It is issued between 
ages 20 to 64 inclusive, and for not 
less than $25 monthly benefit. Annual 
premium providing $100 monthly income 


is $200 without disability, $210 with 
waiver of premium, $240 with waiver 
and income. 
Liberty National Life 
A funeral policy on a legal reserve 
basis is being offered by Liberty Na- 


tional Life of Birmingham. The policy 
is approved by the insurance department 
and provides different priced funerals 
according to wishes of the insured. The 
company has made arrangements with 
morticians in localities where it oper- 
ates to take charge and provide funeral 
supplies, the insurance company paying 
the bills. 


Retain Dividend Scales 


Abraham Lincoln, Bankers Life 
Bankers Life of Nebraska, Fed- 
Great West, Gulf States 
Mutual of Nebraska, 
the T. Eaton Life of Canada and Wis- 
consin Life have continued their divi- 
dend scale for 1931. The Teachers In- 
surance & Annuity has increased its 
seale, primarily on the younger ages. 

Other companies that are retaining the 
old seale are the Midland National Life 
and National Life of lowa. The Na- 
tional Life of Canada will probably con- 
tinue its 1930 scale An increase is an- 
nounced by the Reliance Life and a 
slight increase by the United Life of 
Kansas. 


The 
of Iowa, 
eral Reserve, 
of Texas, Security 





Crown Life 


The Crown Life of Toronto is offering 
an unusual service to old policyholders 
with its announcement of a new family 
income policy. This feature may be 
added to any policy now in force upon 
which the remaining premiums are to 
be paid over a period greater than this 
benefit is to cover. It may also be is- 
sued in connection with new insurance 
under the same conditions. Extra pre- 
mium for this benefit is payable only so 
long as protection is granted. Periods 


of 10, 15 or 20 years are obtainable. 
Rates for this clause are shown below: 
Guaranteed Family Income Benefit Addi- 
tional Annual Premiums for Benefit 
When Added to $10,000 Policy 
10 15 20 
Age Year Year Year 
SPT eT $ 23.20 $ 33.40 $ 43.50 
iene ends ee 24.70 35.60 47.10 
Tocacctcese 26.10 38.90 53.40 
nbsee neues 30.30 47.10 67.30 
TPocswvesewee 39.60 63.70 93.50 
a 56.50 92.70 137.70 
Pee 84.70 140.00 08.50 
ae 129.60 214.70 318.60 
i detcacnee 199.70 330.50 486.10 
Fidelity Union Life 
M. B. Gammill, actuary of the Fidelity 


Union Life of Dallas, announces a new 
policy for air riders. It provides double 
indemnity covering passengers on stand- 
ard recognized air lines. This is one of 
the first companies to announce such a 
policy. 


Gulf States Life 


The Gulf States Life of Dallas is writ- 
ing a family policy, which provides on 
a $10,000 policy $2,500 for a cleanup fund 
on death within 20 years, with $125 per 
month for the unexpired time and then 
the total face of the policy. 


Montana Life 


The Montana Life has announced an 
“Ideal family income” policy. The new 
form provides four separate distinct 
benefits in the policy proper; namely, the 
immediate payment of 10 percent of the 
face amount upon death, a monthly in- 
come equal to 12 percent of the face 
amount annually, the payment of the 
face amount of the policy at the end of 
the income period and the payment of 
excess interest (not guaranteed) to the 
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HOME LIFE INSURANCE 
COMPANY 


of New York 
A COMPANY OF OPPORTUNITY 


Ethelbert Ide Low, James A. Fulton, 
Chairman of the Board President 


On Agency matters address 
H. W. Manning, Superintendent of Agencies 
256 Broadway, New York 
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Giving a new opportunity 
for sales in the face of 
discouraging conditions 





ERE is a new policy designed to meet the needs 
of individuals and businesses for immediate and 
complete insurance p-:otection at an exceptionally low 
cost for an initial period of one, two or three years. 
When this initial period has expired, the Policy auto- 
matically changes into standard Ordinary Life Insurance. 


Both the premium and the net rate for the initial 
period are the lowest ever offered by this Company, 
and among the lowe.t of all net premiums on similar 
pol'cies written in America. 

Our representatives have had this new policy to 
work with since November first. It is enabling them to 
close business this year that might otherwise remain 
open until 1931. 


NEW ENGLAND MUTUAL 


LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 
Oldest Chartered Mutual Life Insurance Company In America— 1835 











GLOBE LIFE INSURANCE CO. OF ILLINOIS 


431 S. Dearborn St. Chicago 


POSE BARRY DIETZ WM. J. ALEXANDER 
President Secretary 


Successor to 


GLOBE MUTUAL LIFE INSURANCE CO. 


INCORPORATED 1895 T. F. BARRY, Founder 












amo Life 

Insurance Company 

nad wf Texas : 
GRAHAM DOWDELL, President 


A progressive up-to-date company with a program of expansion 


and growth. 
All Texas is our field. 


The Fast Growing Company of the Southwest 
SAN ANTONIO, TEXAS 














The Life Insurance Company of Virginia 
I871I 59 Years of Existence 1930 


JOHN G. WALKER BRADFORD H. WALKER 
Chairman of the Board President 


Richmond, Virginia 























Leading underwriters have contributed to this unique book by 
J. Stanley Edwards. Price $2.50. Order from The National 
Underwriter, A 1946 Insurance Exchange, Chicago. 


Unusual Plans LIFE INSURANCE 




















time the face 
The rates 


beneficiary during the 
amount remains on deposit. 
are as follows: 

Age 25 30 35 40 45 
Prem... $25.35 $26.08 $27.05 $28.36 $30.13 


Midwest Life of Lincoln 


The Midwest Life of Lincoln, Neb., is 
now issuing a life expectancy policy. 
The premiums without disability are as 
follows: 


Age Prem. Age Prem. Age Prem. 
18....$ 9.74 30....$13.59 45....$21.27 
20.... 10.13 35.... 14.38 50.. 27.29 
BSs.0« SEE Cisco Ree 55.... 36.45 

The policy will not be issued for less 
than $2,500. 





Equitable of Iowa 


The Equitable Life of Iowa has re- 
cently put a new dividend option into 
operation that permits dividends earned 
on a policy to be applied automatically 
to the purchase of an additional policy 
on the same plan as the original con- 
tract. 

Under the Equitable’s plan the first 
dividend on an original policy of $10,000 
will purchase the following amounts of 
additional insurance figured on the age 
at issue of the original policy. 


Ord. Ord, 30 Pay 20 Pay 
Age 3% 3%% 3%% 3% % 
C—O $2,871 $2,774 $2,440 $2.070 
._ 2,688 2,628 2,370 2,026 
Bet ncveee 2,501 2,476 2,294 1,984 
_ SPCC 2,286 2,282 2,169 1,907 
— re 2,054 2,079 sone 1,818 
SPccvenes 1,744 1,819 1,724 
err 1,602 1,710 eee 


Rio Grande National 


The Rio Grande National Life of 
Dallas is preparing a new rate book 
which will be completed before the first 
of the year. 


Life Presidents 
Meeting Starts 


(CONTINUED FROM PAGE 1) 


ance reserves mortgages and bonds they 
are to a great extent the real owners 
of the life insurance business of these 
countries and it is they who have made 
possible the erection of great office 
buildings, hotels, factories, many thou- 
sands of homes, model tenements, rail- 
roads, public utilities, etc. He said 
dissemination of information on public 
welfare is equally important and it is 
along this line that his greatest inter- 
est in life insurance lies. 


University President’s Talk 


President Glenn Frank of the Uni- 
versity of Wisconsin, speaking on 
“Business Defeatism and Economic Re- 
covery,” declared that the panicky 
present of the United States is the re- 
sult of its planless past. He said, “If 
we isolate any section of economic 
America, we find that it has been man- 
aged admirably, but if we look for gen- 
eral economic statesmanship we look in 
vain.” A _ nation contented with a 
hastily improvised policy to jack up 
morale can expect only a fear-ridden 
future, and there is no need for this as 
there is enough genius in America to 
revive and execute political and eco- 
nomic policies that will assure the 
United States a definite future with ma- 
terial well being and social enrichment, 
he said. 


Canadian Gives Views 


Ernest Lapointe, former Canadian 
minister of justice, of Ottawa, Ont., 
speaking Thursday on “Canada and Its 
National Reserves,” expressed the con- 
viction that a better understanding of 
international economics must be built. 
He stressed that the first step should 
be directed toward the misconception 
that the world is an aggregation of dis- 
tinct entities. Instead, he said, it is to 
a large extent a single economic unit. 
He said he was tempted in this connec- 
tion to say something about fiscal poli- 
cies, but prudently would refrain. 


Others Who Spoke Thursday 


F. L. Jones, vice-president Equitable 
of New York, gave an intensely in- 


teresting address, making the point that 
sterling character is evidenced in the 





building of life insurance reserves 
the people, and also presenting a sur- 
vey of the world’s life insurance. 

C. P. Peterson, general counsel 
Bankers Life of Nebraska, stressed law 
as the fundamental reserve of a natio: 
on which the performance of all con- 
tracts depends. 

A full program is forecast for Fri- 
day. Among the speakers scheduled 
are W. L. Crocker, president Joln 
Hancock Mutual; R. A. Millikan, dis 
tinguished scientist; Commissioner Wy- 


song of Indiana; Leighton McCarthy, 
president Canada Life; J. J. Pelley, 
New York, New Haven & Hartford 


railway; Arthur Hunter, actuary New 
York Life, and H. W. Dingman, med- 
ical director Continental Assurance 


Federation Has 
Annual Meeting 


(CONTINUED FROM PAGE 2 
building and automobile industries will! 
be two of the largest factors in bringing 
back favorable economic conditions. 

J. E. Edgerton, president National 
Association of Manufacturers, intro- 
duced by retiring President F. T. PB 
Martin of Omaha at the banquet, told 
of several ominous trends in the United 
States, of which the most dangerous he 
said is governmental encroachment on 
private industry. He characterized this 
as an evil that is growing stronger, more 
arrogant, more defiant and more danger- 
ous to peaceful persons in pursuit of 
their own prosperity, “than the bloody 
pirates of old.” 

He said the crime trust now dwarfs 
all others. He _ characterized many 
American municipal governments as 
“generally putrid,” and he pointed out 
that it is only a relatively short dis- 
tance form these local centers to the 
state seats of government, and from 
thence to the national capital. He em- 
phasized that if government is permitted 
to remain in competition with private 
business it would not be long before it 
was actively in the insurance business. 





Headquarters to Be Moved 


A new financing arrangement adopted 
by the federation has resulted in de- 
cision to move the executive offices 
from Detroit to No. 1 Park avenue, New 
York, in the same building with the 
National Association of Casualty & 
Surety Underwriters. Executive Secre- 
tary J. T. Hutchinson and his staff will 
make the change Jan. 1 from the head- 
quarters which have been occupied since 
founding of the federation. 

Through the new arrangement some 
companies which have been underwrit- 
ing the federation’s finances and are also 
members of the Association of Casualty 
& Surety Executives will make their 
contribution through the latter organ- 
ization so that the executives’ associa- 
tion thus will underwrite a large share 
of federation expenses. The National 
Board of Fire Underwriters also will be 
called on to be responsible for a part 
of the expenses on behalf of stock fire 
insurance companies. 

The plan provides that life, fire and 
casualty companies, either stock or 
mutual, can make their contributions in- 
dividually or through their own organ- 
izations. 


Highlanders Is Enjoined 
FRIEND, NEB., Dec. 11.—A _ tem- 


porary injunction has been issued by 
the district court restraining the Royal 
Highlanders, with considerable strength 
in the middle west, from attempting to 
collect an extra assessment for Novem- 
ber, and to prevent the attempted sus- 
pension of members who refuse to pay. 
The petitioner declares that all amend- 
ments made to the rules by the execu- 
tive castle since September, 1928, so far 
as they relate to transforming it into a 
legal reserve company are null and void 
and in violation of the Nebraska statutes 
governing fraternals and asks the court 
to so hold. 











Decem 





DE’ 
of bus 
ber m 
son iati 
and 
thougl 

J. \ 
Life g 
of kee 
matter 
for ea 
mstate 
man’s 
charge 
record 
amour 
year fi 
in 192 
Major 

on x 

H. 

o¢ nt, 
lapses 
analyz 
This 
the lay 











ng 


will 


ying 


onal 
itro- 

B 
told 
ited 
; he 

on 
this 
ore 
per- 
- of 
ody 


arfs 
any 

as 
out 
dlis- 
the 
“om 
ell- 
ted 
yate 
e it 





LIFE INSURANCE EDITION 



































BUSINIESS-GETTING 


























METHODS — 










































Pointers on Conserving Business Given at 
Detroit Managers’ Club Meeting—Highest 
Lapse Rate Is Found on Smaller Policies 


DETROIT, Dec. 11.—Conservation 
of business was discussed at the Decem- 
ber meeting of the Life Managers’ As- 
sociation of Detroit. Five managers 
and general agents outlined their 
thoughts on this important topic. 

J. W. Yates, Massachusetts Mutual 
Life general agent, explained his system 
of keeping check on his agents in the 
matter of lapses. A lapse ledger is kept 
for each underwriter in which the re- 
instated policies are credited to each 
man’s record and the lapsed policies are 
charged against him. He also keeps full 
records of all policies, showing the 
amount of business that lapses year by 
year for each year since he opened here 
in 1923. 


Majority of Lapses 
on Small Policies 


H. K. Schoch, Aetna Life general 
agent, quoted statistics on insurance 
lapses and told of a survey made to 


analyze terminations and their causes. 
This survey shows that 88 percent of 
the lapses are on policies written for less 





than $5,000, and more than 56 percent 
of all lapses on this particular business 
were on term policies. The highest 
lapse ratio showed on quarterly pre- 
mium business, accounting for nearly 
one-third of the total. 

Mr. Schoch believes that managers 
and general agents are too prone to let 
their agents put business on the books 
and then forget about it. It is more 
important today than ever before to 
maintain close contact with all policy- 
holders, he pointed out. 

R. T. Smith, manager of the life and 
group departments of the Travelers’ 
Detroit branch, believes that contact 
with the policyholders during the grace 
period should be limited to a minimum 
number of courteous notices from the 
office. When it becomes apparent that 
the policy is going to be allowed to 
lapse, he recommends getting in direct 
personal contact with the policyholder 
at once. 

A. P. Ballou, Mutual Life of New 
York manager, brought out the fact that 
80 percent of all lapses are on policies 


against which there are policy loans, 
suggesting that the most. effective 
method of reducing terminations would 
be to educate the policyholders to pay 
up their loans and borrow only when 
absolutely necessary. The conservation 
of business begins with the sale of the 
policy, he stated, pointing out that the 
fact that some agents have a much 
higher percentage of persistency than 
others indicates that the agent himself 
has much to do with it. 

J. C. Eirk, assistant manager of the 
W. C. Baily Connecticut General Life 
general agency, gave an account of this 
agency’s method of following up im- 
pending lapsations, giving the nine steps 
in reinstating a policy employed by this 
company, beginning with the original 
premium notice forwarded from the 
home office 20 days before the end of 
the grace period and winding up with 
efforts by the cashier’s department and 
the check-up by the general agent or his 
assistant either personally, in the case 
of large contracts, or by telephone with 
the smaller ones. C. A. Macauley, gen- 
eral agent John Hancock Mutual Life, 
and president of the association, pre- 
sided. 


Ir takes 57 muscles in your face to 
frown. It only takes 7 muscles to smile 
why work overtime. 








Facts, Figures 
a and a 


Inspirations 











Selling consists not in endowing a 
product with certain virtues in the pros- 
pect’s mind but in endowing the pros- 
pect with greater virtues in his own 
mind through his possession of the 
product.—The Little Thinker. 

* * 

\ rose for the buttonhole of policy- 
holders on their birthdays is a plan used 
by O. L. Rankin of Rankin & Rankin, 
Zanesville, O. 

The power of man increases steadily 
by continuance in one direction. He 
becomes acquainted with the subject and 
with his own tools; increases his skill 
and strength and learns the favorable 
moments and favorable accidents, He 
is his own apprentice, and more time 
gives a great addition of power, just as 
a falling body acquires momentum with 
every foot of fall.—Emerson. 

: & ¢ 

Feeling sorry for one's self never gets 

the task done. 











contract 
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HOME OFFICE 
| 





JEFFERSON 


JULIAN PRICE 
President 








UNLIMITED OPPORTUNITIES 


You will like our liberal first- 
year and renewal commission 


office. It gives you the right to 
sell men, women, and children 
real protection on a low-cost 
participating or non-participat- 
ing basis. 


Just glance over this list: 


Participating Policies for Women Modified Life 
Non-Participating  Child’s Educational Low Cost Term 
Sub-Standard Juvenile Policies Double Indemnity 
| Preferred Risk 6%, Guaranteed Disability Income 
Pay-Roll Deduction Income Premium Waiver 
Monthly Premium Life Income Retirement 
Age Limits: Income 


1 Day to 65 Years 


Ask for further information 


LIFE INSURANCE COMPANY 


MORE THAN 365 MILLIONS IN FORCE 


direct with the home 


STANDARD 


GREENSBORO 
North Carolina 

















Building 


Capitol 
Underwriters 
Corporation 


(Holding 
Company) 





the UNION andthe 
PACIFIC COAST 


UNION STATES LIFE 
INSURANCE COMPANY 


Home Office: Portland, Oregon 
Now Organizing 


What Builds the Union States Life 
Builds the Union and the Pacific Coast 





Terminal 
Sales 
Building 
Portland, 
Oregon 












































CHICAGO AGENCY 
OFFER 


Can you produce personal busi- 
ness? Can you manage an Agency? 
A man between the ages of 30-40 
with successful life selling experi- 
ence with financial condition such 


that will assure him an_unre- 
stricted opportunity to launch 
himself, will be considered by a 
fast-growing, progressive, eastern 
Company. : 

¢ 
An established office with an ex- 


perienced assistant is offered, with 
a liberal commission contract. 
Write to Box S-8, The National 
Underwriter, Chicago, giving full 
details of past experience and rea- 
why you think you can 
qualify. 


sons 








Los Angeles—“Eventually” 
with Roy Ray Roberts 


The State Mutual Life has undertaken an extensive 
program of expansion in California. The Los An- 
geles agency welcomes you and offers modern con- 
tracts in an agency using the most up-to- date 
methods. Write us about our “Adaptation Plans.” 

Roy Ray Roberts, General Agent, State Mutual Life 
Assurance Company, Roosevelt Bldg., Los Angeles. 








oo 


se IFE Insurance for Beginners” 

by R. E. Spaulding. Price 
$1.00. A bird’s eye view of the busi- 
ness by a general agent of wide ex- 
perience. Order from The National 
Underwriter, A1946 Insurance Ex- 
change, Chicago. 











THE NATIONAL 


UNDERWRITER 








Life lemeane Bulwark 


of National Confidence 
(CONTINUED FROM PAGE 1) 


family, let us not become too compla- 
cent as we deal with these encouraging 
figures; and let us not forget that we 
have yet far to go before we shall have 
fulfilled our mission. The life insur- 
ance now in force, $108,500,000,000, is 
still less than the income of the people 
of the United States for a year and 
half, 
Taxation Is Oppressive 

“Through supervisory agencies, our 
governments very properly safeguard 
the administration of the life insurance 
business and demand that the companies 
be prepared to meet fully their obliga- 
tions. Yet the state, by the heavy hand 
of taxation, prevents the realization of 
larger benefits from the deposits of 
policyholders. The amount of money 
paid out by the life insurance companies 
during 1930 by way of taxes and licenses 
over and above the administrative costs 
of all of these state agencies would, as a 
refund to policyholders, permit the initial 
purchase of nearly $3,500,000,000 of new 
insurance. 


Builder of Confidence 


“The knowledge that one is steadily 
adding to his resources by his own ef- 
forts greatly promotes his faith in him- 
self. The purchase of a suitable amount 
of life insurance does just this thing. 
Each person with a substantial amount 
of life insurance is an important unit in 
the army of reserves with which we 
shall meet and overcome the difficulties 








They 
America’s vast population. 
One, a rising young business or pro- 


WO men. are representa- 


tive of 


fessional man; typical of millions of 
executives, doctors, lawyers, engineers, 
teachers, and clerks, all serving so- 
ciety. The other, but one of millions 
in factory and shop, contributing to 
the good of the world with their 
hands. 


The needs and requirements of all 
classes in society are found in the 
unique full coverage contracts of the 
United Life providing Single, Double 
and Triple Indemnity life insurance; 


EUGENE E. 


UNITED LIFE BUILDING 


Two Men 


REED, Vice President 


UNITED LIFE and ACCIDENT 
INSURANCE COMPANY 


incontest- 





non-cancellable, 
able, non-proratable acci- 
dent insurance; waiver of “=== 
premiums; and optional total and per- 
manent disability insurance—all in one 
contract. These policy contracts pro- 
tect the insured while he lives; protect 
the future of his loved ones when he 

is gone; pay off the mortgage on 
the home; pay for the education of 
the children; provide for comfort 
and security in old age. 

Every home should own one or 
more of these life insurance policies. 
Increase your earning capacity through 
the sale of this contract. Write 


CONCORD, NEW HAMPSHIRE 











ARE YOU AWAKE TO OPPORTUNITY 
Life Insurance Men of Vision Know That the Greatest 
Opportunity 
Is with the Company That Is 


NOT TOO LARGE 
NOT TOO SMALL 


The Solid Growing Company Officered saved by Men Who Are Agency Minded 
WE HAVE TH THE TOOLS 


Participating and Non-Participating Policies—-Men and Women on Equal Terms—Total 
bility and Double Indemnity 


trect Contracts, roe Relations, Liberal 


Disa 


Circularization Aids—Supervisor’s Help—Direct 
Contracts and Special P Producer’s Clu 


lf You Are Ready f 


a General Agen T 
IOWA_NEBRASKA_MINNESOT A—AND SOUTH DAKOTA 


THE OLD LINE 
CEDAR RAPIDS LIFE INSURANCE COMPANY 


Jay G. Sigmund—Vice-Pres. & Agency 





COL. C. B. ROBBINS, Pres. 


CEDAR RAPIDS, IOWA 


NOT TOO OLD 
NOT TOO YOUNG 


ency There ts Desirable 


Cc. B. SVOBODA, Secy. 








of this present period and any similar 
period in the future. 
Increased Earning Power 


“The earning power, and therefore the 
spending power, of the American people 
paying life insurance premiums in 1930 
of about $3,500,000,000, was increased, in 
the making of such payments, by more 
than the amount of the payments made. 
Insured persons, not only because they 
are a preferred group in selection, but 
by the very fact of carrying the insur- 
ance, enjoy more than the normal life 
expectancy. Life insurance increases con- 
fidence, removes fear and _ establishes 
credit. 

“The experiences of the past three 
years lead me tc say just a few words 
on the national aspects of life insur- 
ance as a check and a balance against 
periods of inflated prosperity and of ex- 
treme depression, As applied to our busi- 
ness life, we have given too little atten- 


tion to the principles underlying this 
subject of checks and balances. Nature 
not only encourages balance—she de- 





mands it. Some time we may discover 
the law of moderation, and be able to 
estimate the loss and suffering for each 
degree of variation from the perpen- 
dicular. 

War Created Problems 


“To attempt accurately to diagnose 
and weigh all the ills with which we 
are suffering is impossible. A _ world 
war of necessity disturbs and puts out 
of adjustment world conditions. We 
have manufactured and sold many things 
that the buyer did not need, could not 
usefully employ, and could not pay for. 
What and how much does the public 
need? This is the problem at the source 
of supply. 

“The other half of the problem deals 
with the buying of the public; and this 
cannot be controlled to any _consider- 
able extent by direct means. It is upon 
this second half of the problem that life 
insurance and other thrift movements 
may exert considerable influence upon 
the buying habits of the public. Hav- 
ing established the habit of making 








Selling Plans of Stars 
e 


Insurance men 

are close buyers. 

Any service that stays on 
the “preferred” list year 
after year has got to 

make good. From New York 
a General Agent writes: 
“Since the first of this year 
we have bought your service 
and paid for it for one year 
for every man 

who has entered our Agency. 
We feel it is mighty 

good business. I wish 

you could hear some of 

the comments I get from 
the men.” 

Such procedure 

is more common 

than you might suspect. 
Some Companies 

insist on every Manager 
having The Bulletins 

and the Home Office 

pays all or part. 

Insurance officials 

want a lot 

for their money 

so they invest in 


& 
The Diamond Life Bulletins 


420 E. 4th St., Cincinnati 


“They Do Tell---How Men Sell” 











December 12, 1930 





Gives Slogans for Use 
in Mail Solicitation 








R. N. Rafferty, superintendent of 
agencies for the eastern division of t! 
Lincoln National Life, has created 
number of slogans to promote the use 
of the circularizing letter to aid the sale 
of life insurance. Among his point 
remarks on this subject were the { 
lowing: 

“The perpetual postponement of bi 
ing is eased out the back door when 
circularizing enters the front door of 
your prospects home.” 

‘Your silent partner, circularizi: 
rides the carrier that catches the int 
est of the whole nation—The U. S 
Mail.” 

“You send out a go-getter proble 
solver when you send out a well-chos 
ae 3 series.’ 


> oO 


Get your share of the buyer int 
est by using the mails.” 
“Let letters save you time, ener; 
and shoe leather.” 
“More time for actual selling, | 


time for warming up—that’s the secr 
of the success of circularizing syster 
“Letters carry for you the most dif 


cult and necessary message of all—t! 
personality of the company you ré 
resent. * 

“Circ ularizing can do three parts 


Get attention, crea 
Surely vou 
care of thx 


the sale for you: 
interest, and arouse desire. 
can do the fourth part—take c 
ie 


regular premium deposits, unwise pur- 
chases in periods of extravagant buying 
are lessened. 

“It is, however, a mistaken noti 
that money paid for life insurance pre- 
miums or put in a savings bank reduces 
purchases. It works the other way. The 
habit of thrift promotes and increases 
earning power, lessens fear, and causes 
purchases to be made more wisely. Thx 
persons who have saved in times of 
prosperity are the persistent buyers 
times of adversity. 

“The public wants life insurance. The 
want it because it is the supreme prote 
tive and inv estment issue. They want 
because it is always worth the most 
when most needed. We are equipped 
with this issue. We know the need of 
the service. We have an organizati 
reaching into every hamlet of the natio 
We possess the full 
public. We have, therefore, 
ourselves a coextensive 
sponsibility.” 


Hear Mutual Benefit Case 
in Ohio on Disability Form 
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Testimony was taken for three days 
last week before the court of commo! 
pleas at Columbus, O., in the Mutual 
Jenefit disability case, and briefs wil! 
now be filed with the court, which wil! 
then take the case under deliberations 
The testimony dealt chiefly with th 
matter of the safety of the policy, as th 
state had contended it was not sat 
It was shown that rates were 25 per 
cent higher than the nearest rate sched- 
ule of others writing disability, eve 
though no commissions were paid there 
from. Experience was cited in the yea 
and a half the policy has been writte1 
showing a claim rate only 33 percent « 
expected. 

It was shown that in this period tot 
disability premiums were $149,872 an 
interest $4,812. Against this was onl 
$11,240 expense and claims only $1,42' 
on waiver, 
ments, 
less than interest earnings alone. 

Surrender charges of $272, combined 
with other expenses, left $138,898 as 
sets under the disability policy, o1 
which a policy and claim reserve is cat 
ried in amount 60 percent above tha 
required by Ohio law. It was stated 


that the rating basis, instead of being 
dangerous, is so ample that it can bh 
justified only when it is fully under 


stood that the policy is participating. 


plus $2,845 on income pay- 
making total claims $4,271, or 
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